e Tax Free Savings Accounts
WEALTH e Mutual Funds ® RRSPs ¢ GICs e CSBs
I MANAGEMENT ¢ RRIFs & LIF e Annuities ® Mortgages

30 Norfolk 5t 5, S * Life, Long Term Care, Critical lliness & é
519-428-9831 Disability Insurance e Pension & Group Benefits 8 o o anr

NORFOLK e Ay

NORFOLK COUNTY - ONTARIO'S GARDEN SECTION A /ISSUE 16 / WINTER 2021

f/ PF’J‘?U(‘L

3-’ @ B'

Olszokd Chikeﬁs

F;GuREIGH WASHED POTATOES

MopnlsoN s dl YOU WORK HARD TO
REALTY LTD BROKERAGE l » HARVEST SUCCESS.

Experienced with farm sales. : syl MAKE SURE YOUR FARM! IS PROTECTED.
We are here to assist you

when you sell your farm. kovacS ELECTRIC Call or visit us for a free, B:O kerLink.
1696 Windham Rd. 9, z!" Houn no obligation quote. Farm Insurance

Windham Centre EMERGENCY SERVICE

. 519-443-7352
Dean Morrison 226-5!‘,9-0!‘.62

Cevya | Get hooked
- BASF on rapid
We create chemistry d Isease co ntrOI

wl (519-688-3638 519-426-8061

230 Lisgar Ave., Unit 7+8, Tillsonburg 1 Oak St., Simcoe
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Premier

JOHN DEERE ECI u | pment Ltd .

WASKIUSIaboutqredt
NANGERIUEASEOPTIONS
Vgl oy,

STK#114003

oW STK#118688 -

.$169,995 JD 7230R 2017 ... $259,995 JD 8295R 2016 ... $356,995

JD 5090GN 2017 ... $64,995 JD5100GN 2017 ... $71,995 JD6130R 2017 ..

NARROW, PREM CAB, 24/12 PR, MFWD, NARROW, PREM CAB, 24F/12R PR, MFWD, PREM CAB, IVT 50K, TLS, 460/38, 3 CAB SUSP, IVT 50K, TLS, 710/42 SGL, 5 CAB SUSP, IVT 42K, ILS, 6 REMOTES,
340/28, 2 REMOTES, 2145 HRS 280/28, 4 REMOTES, 403 HRS REMOTES, AT READY, 884 HRS REMOTES, FRNT HTCH/PTO, 1796 HRS 480/50 DLS, AT READY, 1505 HRS

SITENTER ISTK#119000) : SITEAITLES

i M BS el T A s S TR

JD 9660STS 2004 ... $89,995 JD S660 2013 ...$209,995 JD S660 2013 ...$239,995 JD S670 2017 ... $449,995 JD S680 2013 ... $275,500

PRWD, CONTOUR, EXT WEAR, 20.8R42 3 SPD ELEC SHIFT, PRWD, CUSTOM CUT- 3SPD ELC SHIFT,PRWD,CUSTM CUT- 3 SPD ELECT SHIFT,PRWD,CUSTOM CUT PRO DRIVE, PRWD, CUSTOM CUTTRS,

DLS, DEEP TOOTH, 21.5" AUGR, 3835 HRS TER, 26’ AUGER, 800/38 SGL, 2826 HRS ERS,22.5" PWR FOLD, 520/42 DLS, 2488 PKG,26" AUGER, 520/42 DLS, 651 HRS 650/38 DLS, 26" AUGER, 1944 HRS
HRS

STK#119170

CIH FHX300 2006 ... $39,995 JD 2623 2013....$53,995 JD 2623VT 2015.... $39,995 AGCO RG900B 2016 ... $249,995 CIH SPX4260 2001 ... $51,900
KP, 8" HDX20P PICKUP, 3 ROW CORN 293" 3 SECTION TANDEM DISK, 9” 20'9” VT, ROUND BAR ROLLING BASKET, ROGATOR DRY BOX 200cu f, GUIDANCE, 90’ BOOM - 20", SS TANK, 380/46,
HEAD, TANDEM AXLE SPACING, SINGLE ROLLNG BASKET REAR HITCH 966 HRS LIGHTBAR, SS BOOM PLUMBING, 7000

HRS

ASK US ABOUT GREAT FINANCE & LEASE OPTIONS!

STEANAES T a0 STIEERS

HARDI CM1200 2002 ... $17,995 JD R4030 2020..

. $442,995 JD R4030 2018... $381,995 NH SP310F 2018 ... $399,995 JD SP365F 2014...$279,995

HARDI SPRAYER, 320/90R46 GY, HC2500 SP SPRAYER, 800G TANK, 90FT BOOM, 800 SS TANK, 120" BOOM 20" SPAC, AT 120" X 20", SS TANK, GUIDANCE, 320/46, 120" BOOM, 20" SPAC, SS TANK, GUID-
DISPLAY, JOYSTICK VF380/46 MICH, AT READY, 92 HRS READY, 380/46, 1149 HRS HYD TREAD ADJUST, 688 HRS ANCE READY, 380/50, 650/38, 2161 HRS

ISTK#ilk177022 STK#111309

JD 1890 2008 ... $95,995 TYLER5 TON 2014 ... $5,595 NH P2085 2014 ... $105,995 JD 35G 2019 ... $68,995 JD 60G 2018 ...$109,995

40" DRILL, 7.5" SPACING, ALL RUN BLOCK- TYLER 5 TON PULL TYPE FERTILIZER CCS SYSTEM, 40FT, 7.5” SPACING, 70 CAB W/ AC, LONG ARM, ANGLE BLADE, CAB W/ AC, LONG ARM, RUBBER TRACKS,
AGE, 1910270 BU TBT SPREADER, 12.5L-15 TANDEM AXLE BUSHEL TANK HYD THUMB, RUBBER TRACKS, 283 HRS HYD THUMB, 24" BUCKET, 162 HRS

JD 1025R 2018...$17,995 JD 825IS4 2016 ... $15,500 JDZ710A 2011 ... $6,495 JD Z950A 2012...$7,795 JD X390 2016 ... $6,395

COMPACT, MFWD, ROPS, HYDRO, R3, PS, ANCLA WHEELS, ROOF, MAN LIFT, ZERO TURN, 23HP, 54", 575 HRS ZTRAK, GAS, 60" 7 IRON MOD, 14 BUSHEL GAS, HYDRO, 54" DECK, MATERIAL COL-
NEW 60" DECK, 934 HRS 850 HRS DUMP FROM THE SEAT, 1866 HRS LECTION SYSTEM NEVER USED, 89 HRS
Alliston Ayr Courtland Elmira Listowel Mt. Forest Ospringe Simcoe Smithville Tavistock

705-435-7551 519-632-8998  519-688-1011 519-669-5453  519-291-5390  519-323-1340  519-833-9332  519-426-8130  905-957-2133  519-655-2200
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Norfolk Ontario’s Garden

Management

Graduate Certificate

Gain a competitive edge in the agricultural sector -
understanding business fundamentals and industry

specific training.

Features and benefits:
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Be career ready in only eight months
Practical learning with field placements
Specialized training in management
Community engagement in Norfolk County
Personalized attention at a smaller campus

Learn more at fanshawec.ca/agmij

Agri-Business
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Editorial

Inthis issue, Norfolk Farms puts its ‘eyes’ on potatoesin
Norfolk County.

A valuable component of ‘Ontario’s Garden’, the 2016
census confirms Norfolk’'s potato acreage is number
one for the province.

Check out our special section dedicated to a crop
representing huge business in Norfolk. Beyond the
statistical analysis, we believe you will enjoy a feature
on Charles ‘Chuck’ Emre’s innovative coupling of po-
tatoes with a cover crop utilized as a natural fumigant,
Gary Godelie’s ‘have potatoes, will travel’ experience
insights into farmers’ markets, Steve and Brad Blizman’s
Delhi-area operation, and Gerdon and Diane Brokstra’s
ownership of the Norfolk Potato Company.

Norfolk Farms also reaches to the sky in this issue,
illuminating Chris Hedges’ approach to high-density
apple orchards. Production and volume are crucial to
growers, who statistically in the county produce 46,000
pounds of apples on 2,000 acres, representing a farm
gate value of $14,404,000.

We believe that these features and others included in
the issue both represent Norfolk’s agricultural diversity
and economic impact, and make great reading.

Enjoy.

)Q FANSHAWE

Simcoe/Norfolk
Regional Campus
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Apples high density production

Apple production in Norfolk County has evolved
impressively over the years, thanks in part to
developments at the Simcoe Research Station.

Apple researcher John Cline
said traditional trees were large
with wider spacings and lower
density orchard production. In the
1950s and 60s dwarfing rootstock
produced smaller trees planted
more closely together in narrower
rows.

As of 2019, Haldiman-Norfolk
has 2074 acres of apple

which produced 46,000 Ibs
with a farm gate value of
$14,504,000. Production has
remained relatively stable over
the past 4 year. These are
based on OMAFRA status.

But a major shift recently has
been the introduction of high den-
sity orchards supported by wire
trellises which reduced the vegeta-
tion and allowed for less shading.
The more sunlight resulted in ear-
lier apples with better colour and

also made for easier pruning and
picking

As of 2019, Haldimand-Norfolk
has 2074 acres of apples with a
farm gate value of $14,504,000.
Production has remained relatively
stable over the past four years.

A big issue is labuor which wiill
continue to be a factor

into the future.

In response, grow-
ers and researchers
are looking to in-
creased mechaniza-
tion which requires
uniform tree structure
about three to four
metres high allowing
for mobile platforms
for pruning and har-
vest.

Cline said robotics
are a possibility for the
future.

He added that researchers con-
tinue to look for disease and pest
resistant varieties.

Today, consumers want more
variety, better quality and in-
creased crispness of the apple.
While traditional varieties such as

the Mcintosh and Delicious remain
popular, the best sellers are Am-
brosia, Gala and Honey Crisp.

Chris Hedges, a first generation
apple grower from the Waterford
area, recalled that free standing
trees with about 150 trees per
acre, were prevalent in the 1990s.
He said the larger tree canopies
required a lot of management,
including pruning and picking.

“We needed an easier way to
get the fruit into the bin,” he said.

At the time, about half the crop
went for fresh market, while the
others went for juice. However,
today there is less demand for
processed apples.

The introduction of smaller trees
resulted in higher production and
better quality fruit, as well as easier
picking. But it also required more
tree management and irrigation.

Dr. John Cline, University

of Guelph / OMFRA
Research Station Simcoe

™ < ¢
p o

Cris Hedges

Please turn to page A7 —>

Book an appointment today.

Caledonia
22 Caithness St. E.
905-765-4071

Cayuga
18 Talbot St. E.
905-772-3376

libro.ca/ag

Libro is where farming, finance
and family values meet.

A Libro Coach can help you and your family plan for the future.

Invite us to the table and gain agriculture banking experts who have
been a trusted partner for over 75 years.

Hagersville
15King St. E.
905-768-3347

Simcoe
440 Norfolk St. S.
519-426-5930

Libro Owners Mark, Frank,
Jeffand Libro Coach Matt

Libro

CREDIT UNION

McDeugall

ENERGY

(. Dawis Fuets

A Division of McDougall Energy Inc.

Tillsonburg since 1956.

FOR ALL YOUR PETROLEUM PRODUCTS

Davis Fuels, a Division of McDougall Energy, is a
trusted fuel distributor servicing Brantford, Brant
County, Norfolk, Woodstock, London, Simcoe &

Providing high quality petroleum products &
services for the Agriculture industry including:

 Clear Diesel
e Lubricants

* Dyed Diesel
* Specialty Fluids (DEF)
* Into Equipment Delivery

* Propane

519.448.2417 | mcdougallenergy.com/davis-fuels
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CLARK AGRI SERVICE
CLARK Experience To Grow On

Two locations to serve you!

Wellandport

7 Grop Services JClimate
O Eieldview,
Sofll Sempling o @PS ~ Crop Inputs
Mapping JEeiitilizents y
Merdfculnure o

SpeciEly Creps © R
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4891 Canborough Rd, Wellandport, ON 1-800-222-7542
807 Thompson Rd E, Waterford, ON 1-833-AT-CLARK

\»

www.clarkagriservice.com y @ClarkAgri
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Agro-K Science Driven Nutrition™

from Tight Cluster to Pink Impacts

A

Fruit Quality & Packout

,,,,,

Apple growers have limited windows of opportunity to positively
impact their crop. One essential crop timing occurs from tight
cluster to pink. During this period, Science-Driven Nutrition™ is
crucial for maximizing the yield of high quality fruit at harvest.

The ideal time to begin a foliar nutrition program is at tight cluster.
Up until tight cluster spur leaf development has largely been driven
by the plant’s nutritional reserves from the previous year. A
proactive approach to nutrition will make all the difference to a
grower’s packout.

During tight cluster, it's important to support leaf development and
function. This means having the right mix of magnesium, iron and
zinc. Magnesium builds chlorophyll, the driving factor behind
photosynthesis, while iron supports the chlorophyll development
process. Zinc helps to develop the vascular tissue, leading to larger
leaves. Bigger leaves mean increased sugar production and,
ultimately, vibrant fruit color at harvest. Agro-K’s Zinc +5 DL is
designed specifically to support leaf and vascular development.

At pink, growers turn their attention toward optimizing the bloom
window. There is a short period to get calcium into the apples in
time for fruit cell division. It's important to note that if calcium is
not adequately applied from bloom until four-to-six weeks post-
petal fall, the opportunity is lost and fruit quality can suffer. Any
applications beyond this point act as nutrient maintenance and
are essential to maintaining fruit calcium levels for fruit quality
and shelf-life. Sysstem®-Cal — a low pH phosphite formulation
and Vigor-Cal™ (a sugar-based nutrient solution) are both
formulated to penetrate tissue rapidly and completely at this key
peak demand window.

Science-Driven Nutrition™

Ly

%

Boron, which ensures pollen viability, pollen production, and flower
health, is also at peak demand at pink timing. When applied
together, calcium and boron synergize to increase the uptake of
both nutrients. Agro-K’s Top Set D.L.® combines boron and
molybdenum to support nitrogen metabolism and utilization, cell
integrity, pollen viability and flower health.

Agro-K sets growers up for success throughout tight cluster to pink
by arming growers with knowledge, programs, and products they
need to make smart decisions. This process begins with the 5 R’s:
The Right nutrient applied at the Right time in the Right form in
the Right mix targeting the Right location in the plant. Science-
Driven Nutrition™ is implemented to determine crop nutrient
levels and foliar product applications ensuring the apples get what
they need to thrive.

For more information on using science-driven nutrition to help your
crop flourish throughout the season, visit www.agro-k.com.

I\GRQ°K.®

CORPORATION

8030 Main Street, NE * Minneapolis, MN 55432
800-328-2418 » www.agro-k.com

© 2021 Agro-K Corporation.
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High density apple production...

Continued from page A4

Hedges currently grows 300
acres with about 1500 trees to
the acre supported by posts and
wires.

“It’'s looks like a vineyard now,”
he said.

Hedges added that harvesting
of the smaller trees is easier and
requires fewer pickers. As well,
modern storage keeps the apples
in good condition for longer peri-
ods.

In addition to the fresh market,
Cline said, there has been a big
growth in North America for hard
cider apples. The Ontario Craft
Cider Association was formed
about 10 years ago to represent
the growing trend.

He said the cider industry is
looking more for flavour than po-
tential alcohol content. Craft cider
makers want varieties with taste
and aroma. European apples are

currently in demand for the cider
market.

Some growers still use “ground-
ers” fallen from the tree, but
processors are increasingly con-
cerned about bacteria and rot so
the Ontario industry is still looking
for handpicked apples

Cline said there has been a
consolidation of the local apple
production from about 100 grow-
ers in the Norfolk Apple Growers
Association to only five or six large
operations, along with some inde-
pendent growers such as Hedges

There’'s a current push to
mechanization prompted by a
dependency on labour which has
proved to be tenuous by the cur-
rent COVID-19 pandemic.

“| feel sorry for the workers and
growers,” Cline said. “It's been a
tough year and much more expen-
sive.” @

MAKE HAY WHILE THE SUN SHINES

AN OLD FARM SAYING THAT IS AS TRUE TODAY AS IT EVER WAS.
ESPECIALLY WHEN IT COMES TO CULTIVATING A SUCCESSFUL FARM BUSINESS.

| can offer strategies to help you achieve your specnﬁc goals: save for your chllds education,
insure loans on your farm assets, protect yourself from the unexpected, prepare for
retirement or leave a legacy for your family.

Talk to me today about Money for Life — Sun Life Financial's
customized approach to your financial and retirement planning.

Brent A. McKay" BA CFP*

tracted with Sun Life Financi

McKay Insurance and Financial Services Inc.
mckay.financial.services@sunlife.com

23 Peel Street, Simcoe, ON e 519-426-4595
237 Main Street, Delhi, ON e 519-582-1401

Insurance and
Financial Services Inc.

.v. 7aa McKay

ial Distributors

Sun Life

Fuelling your
farm is easy
with Davis Fuels

PRESS
RELEASE

As you consider your busi-
ness’s fuel and lubricant needs
to run efficiently and econom-
ically this year, Davis Fuels, a
Division of McDougall Energy, is
here to help.

With over 70 years’ experience
in the fuel industry, our experts
will work with you to understand  solutions for commercial, indus-
your agri-business needs and  trial, agricultural and residential
provide the best solutions. customers in Brantford, Brant

“Agri-business has uniqgue  County, Simcoe, Hagersville,
needs, and it’s important to work  Tillsonburg, Woodstock and
with a trusted fuel and lubricant  London areas. This includes oil/
provider that can power your propane heating and cooling
business with quality oils, lubri-  systems, lubricants. @
cants and fuel to help optimize

efficiency, maintain equipment,
and extend engine life,” said
Stephen Kersey, Operations
Manager, Davis Fuels (a Division
of McDougall Energy).

Davis Fuels provides com-
prehensive fuel supply, delivery,
distribution and  dispensing

¥ Toby
dAr'r Ctt

MPP - Haldimand-Norfolk

Please visit us at 50 B Gilbertson Drive, Simcoe
Mailing Address: PO Box 91 Simcoe, ON N3Y 4K8
Tel. (519) 428-0446
toby.barrett@pc.ola.org

www. TobyBarrett.com
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FA.R.M.S. continues battle against
unprecedented challenges

Foreign Agricultural Resource Management Services (F.A.R.M.S) President

Ken Forth can confirm the organization has never seen anything like the ongoing

challenges COVID-19 presents to its mandate of facilitating foreign migrant
workers’ safe and productive arrival into Canada, and a similar return home.

-~ T NOTICE

STANCING RULESIN PLACE

SOCIAL DI
® KEE

“No,” he responded simply, a
single word encompassing an
unprecedented year of struggle,
frustration and to be fair, success
against all odds.

General Manager Sue Williams
has had one day off in recent
memory Forth expanded, that
being Christmas.

“BEvery other day it has been a
crap show. On and on and on.”

In very broad terms, the global
pandemic delayed migrant work-
ers’ arrival here, ultimately limited
numbers, and for Trinidadian
workers, significantly delayed their
return. Some have elected to make
the best of the situation and remain
in Canada, while others are gradu-
ally returning home, a flow slowed

[

»"
-

by the requirement for a negative
CQOVID-19 test prior to embarking,
and limited space for a subsequent
in-country quarantining period.

“By the end of this month,
anybody who wanted to go home
should be able to go home,” said
Forth.

As that effort continues a new
challenge arising is the Canadian
government’s requirement for all
migrant workers entering Canada,
to have a negative COVID test 72
hours prior to that entrance.

“It was announced New Year’s
Eve,” said Forth.

He fully supports the concept,
however is deeply concerned
about the logistical challenges its
abrupt implementation represents.

In the first place, the announce-
ment was unexpected, putting
workers, their home countries, air-
lines and the Canadian employers
expecting their arrival in a shared
bind.

“No one was informed of it
said Forth of what he believes was
in part a reactionary measure re-
sponding to prominent Canadian
citizens’ decision to travel, and the
resultant public outcry.

If the announcement had been
made December 15th, for example
says Forth, there would have been
more time to adjust to its require-
ments.

“But not with
no days notice,”
he said, noting the
countries affected
are definitely trying
to find a solution.
“It takes a lot of
time and effort.”

Secondly, Forth
sees 96 hours as
a far more realistic
timeframe,  given
for example the amount of travel
time some Mexican workers face
before arriving at an airport, and
secondly, the challenge for affect-
ed nations to meet a standard first-
world Canada itself is struggling to
hit.

In Forth’s personal experience,
a kindergarten and a Grade 2 stu-
dent in his family were potentially

Quality Trees and Rootstock

Jared@plantigro.com = 519-322-8447
plantigro.com

Every other day
it has been a
crap show. On
and on and on

Ken Forth

exposed to COVID, and required a
negative test before being allowed
to return to school. Happily, both
tested negative, however it took
‘four or five days’ for results to be
confirmed.

“How can we expect develop-
ing nations to live up to that when
we can’'t even
come up with a
test result in 72
hours”?”

Mexico  and
Jamaica are cer-
tainly rising to the
challenge credits
Forth.

“They are try-
ing to put a pro-
cess in place.”

However the
unexpected announcement and its
timing has complicated an already
involved procedure.

“We are losing workers,” said
Forth. “That is where we are at,” he
continued. “This has the potential
of affecting the food supply.”

Again, Forth understands and
supports the validity of requiring a
negative COVID test, however has
been approaching government
with the suggestion a 96-hour
negative result window is a fairer
and more viable option.

“We haven’'t heard back just
yet.”

F.A.R.M.S. does not possess a
crystal ball capable of predicting
this situation’s outcome. For that
matter, as Forth points out, if ex-
perience over the past 12 months
has taught anyone anything it’s
that any predictions will be cloud-
ed by COVID uncertainty.

“Who knows what is going to
happen next?”

One thing Forth can predict
with full confidence however is that
FARM.S. wil be doing its level
best to not only meet the unprec-
edented, unforeseen and unidenti-
fied but fully anticipated challenges
2021 is sure to bring, but continue
to develop solutions on behalf of
its employers and workers.

“Every day we are on the phone
trying to make this happen - and
the countries are bending over
backwards to help.” @
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Let’s all
focus on the
positive.
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519-688-0605 X office@deysequipment.com
185022 Cornell Road, Tillsonburg, ON N4G 4G8

Woodstock-—— (3
Ingersoll
Tillsonburg,
Ontario

I

A

Hamilton

Brantford

Simcoe

P, ONCE AGAIN THE TRUCK LOADS OF OIL HAVE ARRIVED AND
IT'S TIME TO PASS ON THE SAVINGS!

FENCT

Permatran
821XL Plus
EXTENDED LIFE
LONGUE DURET

Min of 2 - 5 gallon pails or 4 - 2.5 gallon jugs
Get 15% off AGCO filters with minimum oil purchase...

e

Permatran
BIXL Plus

arrem
AR GvET

Sfoney Creek

If you get up

every morning with

determination,
you’ll go to bed
with satisfaction.

StCatharines L Tuscx
405 R

Niagara Falls
@ Niagdra-£alls

Weliand 90

Sale ends February 28th, 2021.

unit shut off's, 20/20 monitor .. $62,000

White 8186 planter 16RN, 2009, row

Fendt 1042 Profi Plus, 420 HP,
1325hrS ..o $395,000

Challenger 660B 2009, 1450 Sep,

330 HP, 8.4L Sisu......... $125,000

Gleaner S67 1169 Sep, 2011,
HID, 4WD, Loaded ..... $178,000

JDX580 24 HP. Kawasaki, 26 hrs,
2018 absolutely like new ...$9,950

Schaffer 2345T 2017, 750 hrs,
tele boom ................... $48,900

GiantV6004T 204 hrs, 440/50R17 Mitas,
3rd, 4th funct. Air seat .............. $85,000

1993 i, $54,000

JD 8960 rated 322 HP, Cummins,

JD 7130 F Range Trans, 6680
hrs, super clean........... $76,000

NH BC5070 baler, acid kit, nice
Shape .o $16,900

TR

Gleaner S68 800 Sep, 390Bu power fold,
wd, spreader, SUPER CLEAN...$225,000

Zetor Proxima 3622 hrs, 24/24 3-spd
PS 117 HP. front hitch ........$47,500
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Agriculture labour needs will double by 2029 % opbeN

Farm labour is the backbone
of most agricultural endeavours
throughout Canada and particularly
in Norfolk County.

Yet the supply of labour is a
chronic concern of farmers.

Locally, farmers have come to
rely on foreign workers to harvest
crops, but as the current COVID-19
pandemic has dramatically illustrat-

Canada’s FARM
LABOUR deficit

by 2029 to 123,000
ersor1in 3 jobs

ed, even that source is tenuous.

A report in 2019 outlined the la-
bour shortage facing the country’s
agriculture sector and predicts the
demand to double by 2029.

According to the Canadian Agri-
cultural Human Resources Council,
three years ago the sector was
short 16,500 workers resulting in
$2.9 billion in lost revenue for farm-
ers across the country.

Q

is expected to DOUBLE

But there is a source of labour
which has been under-utilized,
said Ingrid Muschta, Diversity and
Inclusion Specialist with the Ontario
Disability Employment  Network
(ODEN).

According to Statistics Canada,
22 per cent of Canadians identify
as having a disability. In Ontario that
amounts to 3.1 million people.

In response, a new
initiative  dubbed  The
Skills2Sector  Workforce
Development Project has
been launched supported
by the Ontario Federation
of Agriculture (OFA), led by
SAS ODEN and funded by the

v Ontario Ministry of Labour,
Training and Skills Devel-
opment.

Mushka acknowledged that job
seekers with disabilities often face
barriers to employment because
of lingering myths and misunder-
standing among employers about
the skills, talent and abilities the
disabled bring to the table.

She pointed out that 60 per cent
of wheelchair users have post-sec-
ondary education and would be

W.J. HEASLIP LTD.
QUALITY COMMITMENT

valuable in the business aspects of
agricultural operations.

Carol Greentree is the supervisor
of the Norfolk Association for Com-
munity Living’s JobLinks employ-
ment service program.

“They approached us because
we understand agriculture,” she
said. “This is an opportunity to build
jobs and support it.”

“It's exciting.”

The initiative Skills2Sector is
designed to develop pathways and
partnerships aimed at eliminating
barriers to agricultural sector em-
ployment for people who have a
disability. In turn, the program wiill
help agricultural operators access
to skilled and capable employees.

She said the program opens up
a pool of jobs available to match
with people.

Greentree said there was a
recent local meeting with Ontario
Federation of Agriculture represen-
tatives to explain the program and
learn their needs.

The project recognizes there is
a gap between the ag sector and
the disability community which they
hope to bridge through education,
training and employment services

with the needs of people in the ag
sector.

People with disabilities will have
access to skills training, education
and job specific demands and com-
petencies. Farmers will have access
to disability awareness training, op-
portunities to mentor those looking
for work in agriculture and the op-
portunity to hire proficient workers
and business support from local
employment service providers.

“There are so many jobs based
on agriculture,” Greentree said,
citing not only field work, but work
in greenhouses, retail outlets and
wineries.

“One of our biggest challenges
is the diversity in agriculture,” she
said.

Like most businesses, employers
look for skilled, motivated, reliable
and dependable workers.

“We look for that too,” Greentree
said.

To find out more about partic-
ipating in Skillls2Sector as an em-
ployer helping create a pipeline of
locally sourced talent for the needs
of farm business visit odenetwork.
com/resources/skills2sector &

W.J. HEASLIP LTD

HAGERSVILLE, ON
www. WJHEASLIP.com | 1-800-493-5001

2013 JD S660

ENG HRS: 1,766
. SEP HRS: 1,153
Corn/Bean / PRWD /
.| Chopper / Premium Cab /
HID Lighting Package /
AutoTrac Ready / Single
front tires.
Well looked after unit.

$264,900

NEW & USED EQUIPMENT - JOHN DEERE | KUBOTA | HONDA| STIHL

Very clean unit.
m New Michelin

drive tires. Must
see unit!

$234,900

{2012 JOHN
= DEERE S680
¥ ENG HRS: 2522
¥ SEP HRS: 1392
Corn/Bean
PRWD ¢ Duals
Chopper *
Lateral Tilt

DEERE 1990
Local trade nice
clean unit one
owner. Comes

2016 JD
469SS

Bale Count:
2576, Mega
Wide, Both
Twine and
Surface Wrap
PTO: 1000

$52,000

2013 JD
___46988

a'Mega Wide ° 4ft
" Twine & Surface
Wrap « PTO 540
|+ 1.51-16.1 10
Iply tires « Bale
push bar

ZE DEERE 630

& Urethane

conditioner ¢
= 540 rpm pto *

1311 x 13.5 tires

TBaII Joint Hitch « | [

$12,900
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DEERE 1518

415 Ft » Wing-

P |Fold « Safety
Chains ¢ Dual

Suction Blades

Rotary Cutter

1172014 JD
=7 6150M

CAB, 540/100
e PTO, 150 HP,
S Very Nice
Tractor!

$139,999

2015 JD
S 6150M
ENG HRS: 4297

LOADER

$119,000

525 - 2017
DEMO UNIT
17.5 foot, Must
have spirng/fall
tool

$68,999

VADERSTAD ||

$299,000

~ 2014 JD

o 9360R

 ENG HRS: 1074
¥\ Power Shift /
Duals /

Guidance-ready
PTO-1000

WJHeaslip.com |Quality Commitment

1-800-493-5001 « 9056-779-3467




Norfolk Exotics

brings a piece of
sunny south home

Agave, pineapple, Elephants Ear — one
may confuse Norfolk Exotics for a great

place to stop for a bite to eat.

James Rollo has always loved the beach. Every opportunity he and his
wife Alycia have, they vacation somewhere hot, somewhere tropical. A
few years ago, to bring the beach to the family home, James purchased
an exotic plant for his backyard. This purchase had him question the idea
of whether or not a market existed for exotic plants right here in Norfolk

County.

After finding a local supplier who guaranteed James wholesale pricing
if he could sell 10 trees, James took orders for over 100 in just one day.

This was a pretty good indication a market existed.

“It was hard to know if it would take off from there but it has,” James
said. “| like to work on websites so that’s what I've concentrated on over

the past few years.”

Although the business started in 2018
out of James’ home, last season he knew
he needed more space so he approached
Eising Greenhouses and Garden Centre. It’s
been a good partnership for both businesses
as customers can see what they are order-
ing from James’ website, and while they are
there they can shop all that the greenhouse
has to offer as

well.

This  sea-
son over 35
species of

Everyone
loves being
near tropical

exotic plants
plants. They  were brought
to Norfolk
can turn your County  from

Southern Flor-
ida and sold
out. Deliveries
typically begin
around May 24, and the season concludes
around the middle of July. While COVID-19
slowed many operations this spring and
summer James said surprisingly the only
one hiccup was getting the exotics over the
border. Regardless, everything was on time
to help bring a bit of paradise to Canadian
backyards.

James feels that the pandemic may have
contributed to interest this season as Cana-
dians realized they wouldn’t be able to head
south or travel in general. While James has a
roster of local customers, many are from the
Toronto area and this year he shipped into
British Columbia and Prince Edward Island.

“People weren’t travelling this year so |
think they spent a little more money, and the
money they would normally spend travelling,
to make their backyard more enjoyable and
nicer than ever,” he said. “Everyone loves
being near tropical plants. Obviously it’s not
normal for us here in Canada to be around
them, but we do love how they look because
they can turn your home into a real oasis.”

Aesthetics isn’t the only draw as James is
quick to point out that his best seller is the
edible pineapple plant. There’s nothing like a
refreshing piece of fresh pineapple on a hot
day -- sales of over 200 pineapple plants by
the end of March prove it.

While pineapple is the best seller, when
asked which plant is his favourite, James
says it is hands down the Bottle Palm.

Please turn to page A17 —>

home into a
real oasis

il &
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James Rollo and his son Jack stand next to Christmas Palms. Rollo has been
operating Norfolk Exotics since 2018, and the idea of bringing exotic plants
to Norfolk County backyards is growing in popularity. — Contributed photo

Consistently fanked one of Canada’s top 20 CPA firms

The agriculture specialists at Millards will help you pass along your family business, assist your
children or grandchildren with the financial operations, and make sure the transfer is fair to your

FAMILY MATTERS

family members who aren’t continuing with your farm business.

TAX ADVISORS

The Millards team has farm tax expertise to guide you through the changes to the small business
deduction as well as advising you on issues that affect your lifetime capital gains exemption

when it comes time to sell or transfer your farm.

SPECIALIZED EXPERTISE

The farm specialists at Millards have a long history assisting clients with government farm
programs and accounting software, enabling you to focus on managing your business.

SIMCOE
519.426.1606

_JY1
- RR

DELHI
519.582.3110

Millards

Chartered Professional Accountants

PORT DOVER
519.583.9994

TILLSONBURG
519.688.9991

NORWICH
519.863.3554

millards.com
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SCISSOR LIFT AND
BOOM LIFT RENTALS

EXCAVATOR RENTALS
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TRAILER RENTALS . ROLLER RENTALS
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www.totalrentals.ca F
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www.totalrentals.ca
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1240 Colborne St. West
Phone: 519-449-2200

Woodstock
594729 Hwy 59 S, (Just south of 401)
Phone: 519-421-2200

Call today to put the value of TOTAL RENTALSto work for you.
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From 40 to 250 hp available with:

e Wheel Spacings from 60" to 108" Center to Center
IVT and Creeper Transmissions

AutoTrac Ready, Duals

£y

‘m Brantford
m 1240 Colborne St. West

Phone: 519-449-2200

www.totalrentals.ca
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Jetexactiy,whatyou need exactlywnhen.you need it
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e Late Model Equipment, No Repairs, No Storage
* 100% Tax Write-0ff .

NTALS to work for you.
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R Happier chickens result in happier farmers

Efforts to improve animal welfare are paying off for a local chicken farmer.

Braydon Olszowka and his family operate a traditional poultry broiler operation outside Delhi.

To understand where they are today with the latest in poultry technology,

it’s necessary to look back at the family history in the industry.

",

/wfu

T Ll ST D -

From left, Ashton, Harrison, Rhonda and Braydon stand inside the new single-story tunnel barn built by the family.

It will hold 14,800 chickens.

Frank Olszowka, Braydon’s
grandfather, started the family in
poultry farming.

“We were a traditional tobacco
farming family,” Braydon said. “In
1980, he bought his first chicken
operation in the Waterford area.
He gradually added to the chicken
operation. In the late 1990s, we
were fully out of tobacco and into
chickens.”

Braydon didn’t originally start
in the family poultry business, but
went to school for finance and
accounting.

“As a result of connections, |
worked for a turkey genetics com-
pany and travelled the world,” he
said.

His job with Hendrix Genetics
started in logistics, but with knowl-
edge of poultry he moved into

sales and production planning for
farmers.

“l moved around quick when
| was there,” he said. “I knew the
industry and could talk to people.”

Five years ago, his grandfather
had a stroke. At the time, Frank
was actively managing the poultry
operation with Braydon’s mother
Rhonda.

“Once he had a stroke, he
couldn’t be here on a daily basis,”
Braydon said. “Somebody had to
come back and manage this.”

His brothers Ashton and Har-
rison Lechowicz owned a barn
with Braydon and looked after
the chickens while he was away.
His mother and grandfather had
another couple of barns. When
Braydon returned, they did a full
business succession.

Braydon looked at the three
farms, one of which was the original
in the Waterford area. With the dis-
tance involved and the operational
costs for an older barn, he found
it made sense to amalgamate the
operation at the two farms closer
to Delhi.

As the president of the com-
pany, Braydon put into play a lot
of what he learned while travelling
the world and seeing other poultry
operations.

Part of that was switching to a
modular loading for transportation
of the chickens from the barn to
the truck. “The birds are handled
one time before they’re in the plant
instead of multiple times.”

Two new single-story barns
were built. Braydon explained a
two-story barn operates effective-
ly, however it is a bigger challenge

—
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Building Systems

www.braemarbldg.com

Call us for a quote
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Agricultural
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for ventilation. The new barn is
tunnel ventilated.

“It’s something you see in the
south because they deal with in-
tense periods of prolonged heat,”
he said.

The barn also has an insulated
floor.

Upgrades were also made to
the water treatment system, even
though it met all the standards be-
fore. Treatment is used in the new
system to lower the pH in the wa-
ter, which helps the acidity in the

There hasn’t been a big change
in the quota base, however there
are plans to build another barn
with the goal of lowering the bird
density in the barn.

“We'’re continually decreasing
the bird density in the building,”
Braydon said. “Even before we
built, we met all poultry and animal
welfare guidelines. Once again, it's
business. Lowering bird density
decreases any bacterial pressure
that may be present, allows for im-
proved ventilation, and as a result

raised per crop. Each farm is
slightly different, but there are
around six crops per year with it
taking 46 to 52 days to raise a bird.

“With the balanced feed diet
we give, it has no reason not to
perform like a human athlete on
a balanced diet trying to achieve
optimum growth,” Braydon said.
“It's a business for us but we do
care about the animals.”

There are about 80 acres be-
tween the two farms combined.
There is asparagus on one farm

’ | { Although crowded into one

corner as day-old birds,
there is lots of space in the
barn for these chickens.

Bird welfare was paramount
when this new barn was

constructed.

The size of a day-old chicken }
can better be assessed with
someone holding it.

NORFOLK FARMS - WINTER 2021 - A15

at minimum to insulate the entire
floor.

“That chicken stands on that
floor,” he said. “Imagine a chicken,
a day-old chicken, standing on the
floor. It will be more comfortable.”

He said by pre-heating the
building before the birds come in,
insulation isn’'t needed. With the
heated floor, the three inches of
shavings will not allow the heat to
rise.

The insulated floor also stays
dry because there isn’t condensa-

bird’s stomach and aids digestion.
Chlorine is injected to keep the
water nipples clear — just like in a
home.

“With the genetics today, | feel
you are missing out if you’re not
treating the water,” Braydon said.

All these things combined result
in an improvement in growth rates
and better animal health.

BUS: 519-443-7231

Ryan & Lexi Heeg™

birds become more comfortable
and bird health goes up once
again.”

With better bird health, there are
fewer problems.

“ will achieve the growth rates
the bird is capable of genetically,”
Braydon said.

Between the two farms, there
are roughly 130,000 chickens

and another 140 acres rented for
cash crops.

All manure from the chicken
operation is taken off site when the
crop is changed. The barn is then
cleaned out, disinfected and new
shavings are put in.

Although there are two barns
with heated floors, Braydon prefers

tion transferring into the litter.

Part of the plan is to switch
from the older two-story barns to
newer single-story buildings if the
right opportunity presents itself. In
the future, adding more birds are a
possibility but only if another barn
is built to keep the goal of the den-
sity at or under 2 kg/square-foot.
>

Caradoc Townsend Mutual Insurance
Insuring family farms in Norfolk County since 1879

. RYAN & LEX| HEEG

Rlver3|de Dairy with agent Aaron Mledema

Aaron Miedema, Agent cell: 905-741-6392

2CTM

780 Old Highway 24, Waterford, ON NOE 1YO

CELL: 905-741-6392

www.ctmins.ca

Caradoc Townsend Mutual
Insurance Company

FAX: 519-443-5198
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18,000 to 150,00 square feet..
3 acres of greenhouse space

Nothing can brighten up a rainy, gloomy day better than flower therapy so when | headed off to
Burford on just such a day, | had no idea how much ‘therapy’ | was in for. Just off the main road,
neatly tucked away I discovered Slaman’s Quality Flowers. | had no idea that | was walking into a 3
acre greenhouse operation that would take me from seed to flower all in one very large facility.

After World War Il founder John Slaman emi-
grated from Holland to Canada with his parents
and siblings bringing with them the famous
“Dutch glass house green thumb” experience.
Dad William and Mom Petronalla established the
Echo Place Florist greenhouses in Brantford in
1954. John worked in the family business until
1969 when he set out on his own to build his

FOR ALL OF YOUR

ESTATE PLANNING NEEDS
WILLS (INCLUDING CORPORATE WILLS)

HENSON (speciAL NEEDS) TRUSTS

POWER OF ATTORNEY
FOR PERSONAL CARE

POWER OF ATTORNEY
FOR PROPERTY

greenhouse in Burford. For John it was the ideal
location for growing spray chrysanthemums, or
poms, based on the sandy soil that offered him
great access to ground water and good drain-
age.

He started his operation with 18,000 square
feet of greenhouses and, at present, is at
150,000 sq. feet. It took several years to reach

JENKINS &AGIEVATSH

Megan E. Whelan

megan@jenkins-gilvesy.com

. JENKINS

.842.3394
ntario

ORVAL A. CLARK,

its current size of 3 acres of internal product and
was due to several additions over the years. As
they grew in size, they also improved their tech-
nology with an automated blackout system and
energy curtain. The plants require a temperature
of 18 degrees C. year round and there are times
when the plants require more light than others.
They can add or take away light to offer ideal
conditions with the use of these curtains.
Their operation is fueled by natural gas and
their hydro and heat is supplied by their own
natural gas generator.

with all of the modern
technology it is still a
labour intensive job
as most of the work
is done by hand

As technology in the field improved they
installed the first central computer for en-
vironmental and irrigation control in 1985.
Two years later marked a change in owners
when John’s eldest son Brian and youngest
Mike embarked on a co-ownership. With this
change also came a 37,000 sqg. ft. of addi-
tional glass to accommodate the increased
market demand. In 1990 they added lisian-
thus to their production as a seasonal crop.
After a few years of seasonal growth, they
decided to grow them year round so another
addition of 45,000 sq. ft. was added.

Slaman admits that even with all of the
modern technology it is still a labour inten-
sive job as most of the work is done by hand.
They have experts in all fields related to such
a large greenhouse operation from propa-
gation to planting to quality control for plant
health. To control theses factors they use
a comprehensive biologicals program that
uses natural predators to go after different
pests and little traditional spraying to support
a commitment to growing quality flowers
using the best environmentally sustainable
practices available.

It takes many hands to keep an opera-
tion this size running and running smoothly.
Slamans Greenhouse employs 12 full-time
and 4 part-time adults, 4 Temporary Foreign
Workers from Mexico who live on site and
work 11 months of the year as well a few
part-time students who work weekends and
summer holidays. They all have their areas of
expertise and are instrumental in helping to
keep the operation run smoothly.

With the new Millenium came more chang-
es with the reconstruction of the propagation

—



area as well as improvements to
both the warehouse and cooler
systems. In 2002, with a focus on
energy efficiencies, a hot water
storage tank and central CO2
distribution system was built. All of
these improvements have helped
them to build over the years and to
insure that customers are supplied
with quality flowers while improv-
ing their energy efficiency and
reducing their carbon footprint. In
2012 Brian Slaman took sole own-
ership of Slamans’ Greenhouse
and has been successfully running
the company with help from his
children and the knowledgeable
and hard working staff.

Slaman’s Quality Flowers is
not open to the public for sales.

[T ey e

John, Brian and Theo Slaman examine their mom crop

P

About 25% of their product is sold
through the Toronto and Montreal
flower auctions with the balance
sold directly to wholesale and retail
store customers. Customers can
request Slaman flowers at your
local Florist by asking for them by
their brand name as every bunch
of flowers is sleeved with the logo
‘Slamans Quality Flowers’ so
customers can easily identify the
superior Ontario grown quality
flowers. Slamans is a proud mem-
ber of the Canadian Floriculture
Industry Association flowerscan-
adagrowers.com. If you would
like more information about John
Slaman Greenhouses you can
contact their sales and marketing
team at sales@slaman.ca. @

Norfolk Exotics...
Continued from page A11

“It just has a really cool look to
it and it’s definitely not something
you see very often,” he explained.
“They are really big around eight to
ten feet tall and look really tropical.”

Online, consumers have a
choice of plants in all sizes, with
some palms reaching over 30 feet
tall. Size doesn’t always indicate
price on exotics either as James
says he’s amazed at how many
people are spending upwards of
$700 on a two-foot plant.

The big question when consid-
ering the purchase of an exotic is
where does it go once our cooler
climate sets in? Most exotic spe-
cies must be kept in temperatures
above five or six degrees Celsius.

“Most people bring their plants
indoors for the winter or into a
heated shop,” James explained.
“The ones you can’t bring in, own-

ers build boxes around the plant to
protect it because there are only
a few varieties that can actually
survive a Canadian winter.”

As the long dark days of winter
set in, James will keep things bright
by working on his website and
preparing for next season when he
hopes to be shipping right across
Canada. While Norfolk Exotics be-
gan as a hobby business, James
can see it is quickly growing into a
full-time job.

“ enjoy my full-time career as a
power engineer at Imperial Oil but
it will mean some full-time work
for some other people,” he said. “I
know we can do this year round.”

So when the Canadian winter
keeps you indoors, and as you
grow tired of snow and cold, head
over to norfolkexotics.com and
plan for sunnier, hotter days. @
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www.colvoy.ca
email: sales@colvoy.ca

1.855.449.5858
1240 Colborne St. W., R.R. 4
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EQUIPMENT Brantford, ON
Industria! Road Side Mowers
& Industrial Snow Blades TURNER EER gy
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Call us today to find out the best way to

get the Colvoy advantage working for you.
We offer specialty mowing equipment

from Tiger, Major, Bomford and Votex.

Call us today for more info: 1.855.449.5858
Specialist Hendrik Scholten:
1.226.231.7046 Email: hendrik@colvoy.com

All the farmers in Norfolk and South
Brant for being Ontario’s Garden.
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Hodge looks to
hazelnuts as an
opportunity to diversify

A ten-acre hazelnut planting furthers
Harley-area cash cropper Kevin Hodge’s
policy of agricultural diversification.

“Surely to heaven everything
can’t be bad at the same time,” he
explained with a laugh.

Hazelnuts were added to a ‘cou-
ple of thousand acre’ mix including
corn, rye and soy, kidney and
white beans beginning in 2018 and
continuing through the following
two years. Hodge’s
interest was piqued
at a meeting roughly
a decade ago and
subsequent Ontario
Hazelnut  Associa-
tion symposiums in
Brantford.

“Trying to diversify
the farm and trying
to do something dif-
ferent,” he explained,
adding it might open
the door back to smaller rather
than larger scale operations at
some point.

Hodge elected to go with a
‘double density’ planting via post-

EMPLOYEE BUNK HOUSES

ONE STOP SHOP

BEDDINGSUPERSTORE.COM/BUNK

hole digger, nine feet apart on 18-
foot rows. Theoretically, hazelnut
trees produce at 50 per cent in five
years and are mature in ten when
the ‘double’ trees are replanted in
order to make a consistent 18-by-

18 grid.

“Hopefully | can get production
quicker,”  Hodge
explained of the
double density
concept which

has translated

into 2,700 trees

on tiled sandy or

black loam soail

behind the house

on his home farm.

‘There is no

perfect time, for

a cash cropper to

plant trees says Hodge, although
if it wasn’t for a busier fall harvest
season he might lean toward then
when the ground warmer. Either
—

THE LOWEST PRICES

p

ORDER ONLINE: WWW.BEDDINGSUPERSTORE.COM/BUNK

PHONE ORDERS: (519) 322-4675
ESTER MASTRONARDI (519) 791-2402 | TONY JACOBS (519) 818-4140

@ EMAIL ORDERS: INFO@BEDDINGSUPERSTORE.COM

Integrating Accounting, Advisory & Wealth Management Services

84 Colborne Street N.
Simcoe, ON N3Y 3V1
519.426.5160

goodcas.com
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way, young trees need to be well watered he
believes, servicing his with a drip irrigation sys-
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Hodge’s learning curve has been sharp over
the past three years, but he has grown comfort-

tem. Dry weather during his first year of planting able enough at this point for the goal of a few

presented a challenge, says Hodge.

“You can’t let them go -
dry.”

Three Oregon varieties:
Yamhill, Gamma and
Jefferson anchor his
orchard with addition-
al Ontario pollinator
varieties  including
Matt, Cheryl, Gene
and Northern Blaze.

“Hopefully  they
have more resistance
to EFB (Easter Filbert
Blight) than the Oregons.”

EFB is a concern, showing up on ‘two or

additional acres per year.

“I'd like to make it a business, not so much a
hobby, put it that way. Ten acres is reasonable,
but I'd like to see it on a larger scale just
. to better utilize the equipment.”

= There are challenges, but again

believes Hodge, that’s farming.
“No risk, no reward.”

And in contrast to corn and
beans for example, enjoying solid
prices due to an Asian market boost

- “China is a hungry mouth,” - the ha-

zelnut market can’t be flooded year to
year by farmers pivoting production on an
annual basis.

“Realistically, it's seven to ten years out. You

three’ trees last year, which beyond his spraying can’t have a crop the next year, it’s just a longer
specifically for, Hodge pruned and destroyed. establishment time.” @

“That’s a worrisome sign,” he said of an issue
which can be devastating. “Hopefully | can keep

it under control, or else - welcome to farm-
ing.”

Hazelnuts are also susceptible to insects
such as gypsy moths and other diseases.

“A spray program is pretty important.”

Hodge’s marketing plan is a ‘bit of a work
in progress’, given in part he’s a ways from
measurable production. However, conceptu-
ally he would prefer some form of retail option
over wholesale.

“Having worked in the grain business long
enough | just know how it ends. Farmers
are always good at producing a product,
never good at marketing, and it's always in
between where the higher margin is made, in
between the farmer and the consumer.”

Building bins on his property to process
and store corn has allowed Hodge to sell at a
better margin, enhancing his financial return.
In the same way he’d like to take control of
hazelnut marketing through some form of
value-added ‘local food’ retail option.

“Maybe people will be wiling to pay a
little bit extra to get that local freshness and
quality, and also make this a little more viable
for us.”

SEEDS
~ Quality Seed Since 1881 -

Paul's Picks

Contact Paul Banks for the
highest quality seed and service.

1-800-263-7233

EXPEDITION XR
77 days. Adaptable hybrid to various growing
environments. Attractive ear style and good
holding ability. Ear: 7.75-8.5in/19.5-21.5 cm

SUPER SURPRISE

74 days. Versatile bicolor corn with good seed

vigor a great husk package and strong yields.
Excellent 7.75-8.5 in/19.5-21.5 cm ear size.

HERMES
90 days. Highly productive dark orange medium
round 10-12 1b/4.5-6 kg pumpkin with strong
handle, uniform size and well-defined ribs.

PHARAOH

59 days. Sybaris type, 5.75 in/15 cm long, with
darker green color, with mostly 4 sieve size.
Upright plant that harvest cleanly.

High yields. Exclusive.

T: 1-800-263-7233 | F: 1-800-272-5560 | www.stokeseeds.com
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Oxford resident embraces two-

generation

enwronmentl educatlonal opportunlty

'NEW TO THE DEALERSHIP!
“WE'VE EXPANDED OUR LINEUP

,//AAG CcO

Your Agriculture Company

a
%

We've added new brands to our dealership to help farmers
increase their overall efficiency and performance.

These brands include:

Gator

MASSEY FERGUSON

Get more done in less time with these incredibly durable and
reliable machines.

STOP IN OR CALL US TO SET UP A DEMO.

// HJ VEQUIPMENT

Exeter, ON
72090 London Rd
519-263-2450

www.hjvequip.com

Alliston, ON
5900 County Rd 10
705-435-3226

©2021 AGCO Corporation. Massey Ferguson, Fendt, RoGator and TerraGator are worldwide brands of
AGCO Corporation. AGCO, Massey Ferguson, Fendt, RoGator and TerraGator are trademarks of AGCO.
All rights reserved.
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Off-the-grid living is not for or accessible to everyone. But it has been a posntlve learning curve and lifestyle choice for Oxford resident Llndsay Tribe (centre),
through the consultive support of Craig Cook (left) and Al Towers (right).

Off-the-grid solar living
becoming increasingly
accessible

Living off the grid is certainly not for ev-
eryone.

But it is becoming increasingly accessible
for those who are interested in a sustainable,
environmentally-friendly option.

“If you can, why wouldn’t you consider it?”
asked Lindsay Tribe rhetorically.

The Oxford County resident took the
plunge in conjunction with development
of a hazelnut orchard. The distance of its
associated residence from existing power
lines and the potential cost of connecting to
Hydro One transmission opened the door to
discussion on a stand-alone option.

It was furthered by access to an inexpen-
sive family labour source and the supportive,
consultative expertise of Craig Cook and
Al Towers. The latter are connected geo-
graphically and philosophically through Clear
Creek-area off-the-grid earthship residential
living.

Earthships are the brainchild of visionary
architect Michael Reynolds, so named be-
cause like a ship upon the ocean, they are
essentially self-sustaining entities. In very
general terms earthships are bermed struc-
tures with exterior walls formed of discarded
tires pounded full of earth into the rough
equivalent of highly-insulated building blocks.
They feature 60-degree-angled south-facing
windows aligned perpendicular to the winter
solstice which absorb the sun’s energy into
interior thermal mass during the day, releas-
ing it gradually into an environment requiring
very little supplemental heat. Rainwater is
harvested, stored and recycled and interior
walls traditionally feature either recycled bot-
tles or cans.

Craig and wife Connie’s journey toward
sustainable living began by supplementing
grid connectivity with  homemade wind
turbines at their previous residence near
Cornell. They fully embraced environmental
friendliness and early retirement in part
through construction of their 3,000-square-
foot earthship at a material cost of $70,000
and the additional financial savings off-the-
grid living represents. Their journey is shared
on the website: windchasers.ca.



Towers and wife Sally live up
the road a kilometre or so in their
own version of an earthship, Tow-
ers possessing complementary
electrical expertise. Both couples
supply their full hydro needs with
solar-powered off-the-grid  sys-
tems. Tribe’s components were
sourced through Craig Cook, and
his and Towers’ combined support
was invaluable.

Her system begins with 16
south-facing 400-watt solar panels
mounted on a wooden frame an-
chored by pressure-treated 6-by-
6-inch posts Cook feels are more
secure than pre-fabricated metal
options. The pan-
els are connected
in series through a

past couple of decades, resulting
in higher performance efficiencies
and hugely-simplified combined
components. It is not as easy as
putting together a lego kit, but far
more attainable than historically.
Costs have fallen to the point it
was a financially competitive, even
advantageous alternative in Tribe’s
circumstances. The initial outlay
is significant, but if one is able to
do work oneself, monthly hydro
bill savings can represent an ROI
of between five and ten per cent,
decent performance compared to
many investment options. Gener-
ator fuel and system maintenance
are required
including regular
battery fluid level

combiner box and monitoring  and
the resultant DC Ify ou can, Why the necessity
power transmitted wouldn’t you of sweeping

via an under-
ground cable into
an inverter, located
within a dedicated
inside room. Power
passes through a charge controller
which displays and logs genera-
tion performance and on through
the inverter to a 48-volt battery
bank, still as DC power. It is stored
there and accessed back through
the inverter again for conversion to
AC, and onward via another buried
cable into the residence’s electrical
panel.

A generator stands by as
insurance in case of low solar
generation. It's linked to come on
automatically, both powering the
house’s immediate demand and
charging the batteries when levels
fall to a defined point, ensuring a
consistently-available power sup-
ply, day or night.

The Cooks’ earliest off-the-grid
forays involved multiple compo-
nents and a freezer full of batteries
linked with flattened copper pipe, a
combination one might approach
with a mixture of bewilderment
and caution. Technology has ad-
vanced significantly however in the

SOLID WASTE

TRANSFER STATION
" "0pen to the Public |

RENT A BIN!

consider it?

snow off solar
panels following
a storm. There
definitely was
also a sense of
heading into uncharted waters,
although the Cooks’ and Towers’
shared demonstrated experience
was helpful encouragement.

Cost was a factor for Tribe, but
S0 too was the chance to take ad-
vantage of advancing technology.
She has learned the difference
between good and poor generat-
ing days as well as the irony that
winter, the highest consumption
due to heating requirements, also
features the shortest days and
solar production. But she has also
found satisfaction in the ‘magic’ of
solar power generation, electrical
independence and the opportu-
nity to not only embrace a more
sustainable option lowering her
family’s environmental impact, but
exposing her children and their
contemporaries to alternative pos-
sibility.

“It has been a learning curve,”
she summed up. “But | couldn’t be
happier.” @

l NORFOLK l
DISPOSAL

Consider us when moving, cleaning out

garages & basements, during home

renovations or roofing.

NORFOL
NSEQS)AIU

4338027

T w

We accept " Hamo

plastic from

your vegetable

20 Cubic yard 20 ft. x 7 ft. x 4 ft.
30 Cubic yard 20 ft. x 7 ft. x 5 ft.

Available Bin Sizes
6 Cubicyard 6x56" x5 ft.
10 Cubic yard 10 ft. x 7 ft. x 4 ft
ul

destruction of
confidential

ic yari L x 7 ft. x4t
16 Cubic yard 16 ft. x 7 ft. x 4 ft.
ic yar L X7 ft. x4 ft.

40 Cubic yard 20 ft. x 7 ft. x 7 ft.

$12.00 MINIMUM includes tax (disposal of up to 110 Kg) Loads in
excess of 110 kg will be charged at $ 85.00 per tonne.
!

“E-Waste”

519-443-8022  w i
18 1-800-616-0347 s vt

- N Friday 7:00 AM - 4:00 PM
www.norfolkdisposal.ca Saturday 8:00 AM-12:00 Noon
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ALUS Norfolk is committed to reducing phos-
phorous runoff into Lake Erie through the Great
Lakes Protection Initiative, focusing on Big Creek
in Norfolk County. ALUS Norfolk can help you, as
an agricultural producer, establish projects that
reduce phosphorous. Please contact us for
more information: (519) 420-8127 or by
email at alusnorfolk@alus.ca.

DID YOU KNOW...

Soil erosion is a contributing factor to excessive
phosphorous in waterways. Although phospho-
rous is normally present in water, algae blooms
are an indicator of excessive nutrients. Excessive
phosphorous leads to low oxygen levels which is
harmful to aquatic life. As a farming community,
we can take steps to help reduce phosphorous
runoff carrying fertilizer residue and manure into
Lake Erie.

THE GOOD NEWS IS..

ALUS projects can help to mitigate the runoff of
excess nutrients into Lake Erie, ultimately leading
to cleaner water. Projects such as wetlands and
vegetated buffers work to absorb and sequester
nutrients, without compromising the more pro-
ductive areas of farmland.

i+l

Funding for projects within the Big Creek area is provided in part

Environnement et
Changement climatique Canada

Environment and
Climate Change Canada

by Environment and Climate Change Canada through the Great
Lakes Protection Initiative.

ALUS

ALUS
Norfolk

Visit alus.ca for more program details
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OFA Director pushing for quality
rural Ontario broadband capability

Quaker settlers in Ontario were reputed to follow rows of walnut trees as an
indicator of good soil and cropping potential. Navigable waterways and quality
roads have been other conduits to rural prosperity.

Today, tiny strands of plastic or
glass fibres facilitating the rapid
flow of data resulting in quality
bandwidth for adequate worldwide
connectivity represent a vital corri-
dor to financial success many rural
areas simply don’t have access to.

“It's really critical during this
COVID pandemic that your in-
ternet works well,” emphasized
Larry Davis, Ontario Federation
of Agriculture Provincial Director
for Brant, Haldimand and Norfolk.
“And Haldimand and Norfolk seem
to be two areas that have really
poor access.”

Davis knows of what he speaks.

His family has access taxed
by the demands of day-to-day
requirements, farm security and a
son relegated to online university
education by COVID-19 institution-
al restrictions. Resultantly, Davis
called a major Canadian commu-
nications company to inquire about
the cost for a potential upgrade in
speed, only to be informed they did
not service his area.

“We don’t even have an option,”
said Davis, assessing his current
service as ‘OK, if not the best.

“And when you get down into
Haldimand and Norfolk, there’s
areas where it’'s not even OK.”

COVID has exacerbated an
existing problem. In a world of
lockdown and curbside shopping,
farmers, like other consumers
are forced to go online to check
on product availability as well as
placing orders, a two-way street
for those looking to market directly.

“It's all about connecting rural
Ontario to our suppliers and our
markets,” said Davis. “If that’s not
available to all of Ontario, rural On-
tario is at a big disadvantage.

A lot of the services are directly
related to having quality internet.
Home-based education means
many rural families are struggling
to find adequate bandwidth for
operational functionality. The glob-
al pandemic has also driven an
exponential rise in the home office.
Functions including Zoom calls can
be a problem says Davis, alluding
to compatriots losing out on visu-
als including human interaction,
spreadsheets and graphics.

“They have to shut off their video
in order for their voice to carry over
the internet.”

658 OLD HWY. 24, WATERFORD

o e o SR Dby g

- 17 2 Ay
Great country property just south of Waterford, with 3,600 sq. ft. of finished
space, sits on .58 acre lot with 2 road accesses, has 1 1/2 car attached garage,
40 x 20 shop / garage, close to shopping and schools. Great place to live and run

Bl RE/MAX | TwinCity

REALTY INC, BROKERAGE
ndependently Owned and Operated

BRIAN HOLDEN

BROKER
Cell: 519-428-7921

Bus: 519-756-8111 @ @ s

holden.remax@gmail.com MULTIPLE LISTING SERVICE™  REALTOR

brianholdenrealestate.ca - 515 Park Rd. N., Brantford, ON N3R 7KB

The Norfolk Federation of Ag-
riculture has been frustrated in
its efforts to host Zoom meetings
says Davis, but the issue goes
well beyond in-county or coun-
ty-to-county.

“We are trying to communicate
with the world.”

Hosting the Ontario Agriculture
Conference online is feasible, but
would require upwards of 700 indi-
viduals on a Zoom platform.

“And our internet is the hold-
back,” says Davis.

It's understandable urban areas
with far more clients considerably
closer are attractive to providers.
To offset this, government financial
subsidization has been pledged
toward the goal of 98 per cent con-
nectivity by 2026 and 100 per cent
by 2030, but as Davis points out,
that’s a time period longer than it
takes to get a university degree.

“We need that commitment of
money and commitment of com-
panies to get this work done, to go
that final mile.”

REAL

352 Middle Townline Road, Harley. $1,750,000
Approx. 93.5 acre former tobacco farm with
approx. 53 workable sandy loam acres. Beautiful
5 year old custom built home. Older bank barn
and newer detached workshop / mancave.

kg,

686473 Hwy. 2, Princeton. $850,000.
40.5 acres with 22 workable. A2-A1 zoning
which permits a home to be built as well as
some commercial uses including a machine

shop, warehouse, farm implement dealer,
animal kennel etc.

Larry Davis

It’s critical says Davis, funding
goes not to bureaucratic organiza-
tion, rather physical infrastructure.

“Implements to the ground
financial support to good use so it
happens.”

There has been considerable
talk and governments have made
a commitment to quality rural
broadband Davis concluded. But
in his opinion the for time talk is at
an end and the time to complete
a job crucial to rural Ontario com-
petitiveness and prosperity, has
arrived.

“It’s all about pressure from the
people and pressure from rural
Ontario to keep the government’s
toes to the fire.” @

ESTATE BROKER

616 Burford Delhi Townline Road, Scotland.
Beautiful 49 acre farm with approx.
45 workable clay-loam acres. 5 large barns,
3 set up for livestock. 4 bed, 2 bath century
farm home in great shape. $1,050,000

b=

145 Middle Townline Road, Harley. $2,650,000.
133 acre farm with 98 acres in apple trees.
Approx. 25 acres are still tillable and have

never grown ginseng. Thriving apple orchard
and cider pressing operation. Owner retiring
but willing to stay on and train Buyer. Nice
sidesplit home and multiple barns/outbuildings.

CELL: (519)-7132-1724 | ADAMDEGROOTE COM | ADAM@ADAMDEGROOTE COM

*Not intended to solicit those currently under contract.

RE/MAX | TwinCity
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HELPING THINGS GROw

Underhill's

FARM SUPPLY

SINCE 1970

(Underhil’'s))

Scott Bossuyt Jim Boughner John Csomos Aaron Dyck Dave Henry John Hodson Randy Hildebrant

Rick Hornauer Chad Ingalls Meg Ingalls David Janssens Doug Pettman Justin Peters Joe Pihokker Mike Pihokker

(Underhil’'s))

Erich Remier James Ringland Al Rokeby Andrew Sebok Kris Sebok Laurie Sebok Lisa Sebok Troy Sebok

Manny Serrano Will Thiessen

Paul Van Hooydonk Missy Walcarius Lindsay Walsh Meghan Wells Terry Wingrove

UNDERHILL’S - AYLMER

PRODUCTS SERVICES

e Complete line of Dekalb, Syngenta and Brevant seed
e Agricultural Field Lime
¢ Soil Amendments (N-Rich, Ka-Lime, Manure,
Mushroom Compost, Gypsum, Spanish River Carbonatite)
¢ Bulk or Bagged Blended Dry Fertilizer
e Liquid fertilizer (28%, 32%, ATS, liquid starters, liquid calcium nitrate)
e \Water Soluble Fertilizers
¢ Organic Seed and Crop Inputs
e Comprehensive Line of Crop Protection Products (Field and Greenhouse)
¢ Soil Fumigants
e Complete Line of Crop Production Products for all Row, Horticultural
and Greenhouse Crops

¢ G.P.S./V.E.R.L.S./Soil Optix/Conventional soil testing services as well
as field mapping

e Crop advising/consulting (Certified Crop Advisors [C.C.A.’s] on staff)

e Professional Conventional or Variable Rate Fertilizer application
(Field/Row Crop)

e Professional Conventional or Variable Rate Agricultural Lime application

¢ Professional Manure/Compost Application

e Professional Fumigation application

e Professional Custom Spraying (field/row crop)

¢ Equipment Rentals (gravity wagons, tenders, 28% applicators and nurse
tanks/trailers, fertilizer/lime spreaders, Anhydrous applicators and tanks)

¢ (Crop Scouting, tissue sampling

e Structural Fumigations

2 Locations to serve you better!!
7887 Springfield Road, Aylmer ¢ 519-773-5658
56532 Calton Line, Vienna ¢ 519-866-3632
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3503 Hwy #3 W FINANCING OAC

Simcoe, ON
519.426.1090

1324 Colborne St. W.

Brantford, ON

A 01’0 519.449-2500
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il “lllmw .m.f |kT racto l’ D&W Group Incorporated announces its Simcoe location,
Norfolk Tractor, will convert to a stand-alone
Kubota Canada Dealership

The owners of the D&W Group Inc., a four-store agricultural and construction equipment

Norfolk Tractor Now dealer complex located in south-central Ontario, announced today the conversion of their
facility in Simcoe Ontario, Norfolk Tractor, from a major multi-line operation to one dedicated to the exclusive sale and service of
Kubota products.

Norfolk Tractor has been successfully representing Kubota for more than 27 years and this move represents a logical progression
in bringing to valued customers a focused dedication to satisfying their needs. By specializing in Kubota sales and service the staff
of Norfolk Tractor will be better able to serve all aspects of the Kubota experience. The owners of D&W Group Inc. are very
excited about this change and are confident it will greatly enhance the position of the company for years to come by forging a
stronger bond between Norfolk Tractor, Kubota and customers.

The conversion will take place by the end of 2021 but customers will see building and other changes begin happening
immediately. Company owners understand the need for continuity so it is important to stress that most @

of the employees at Norfolk Tractor will remain in place once the conversion

is completed.

The product lines that will no longer be sold from Norfolk Tractor are ‘ =

ey

the subject of a separate press release. . ] "
Norfolk Tractor After Renovation
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NORFOLK COUNTY - ONTARIO'S GARDEN

Norfolk potato production

Norfolk County has the justifiable reputation as “Ontario’s Garden.”
The diversity of fruit and vegetables grown locally is truly impressive.

Potato production,
however, has largely
gone  unnoticed
although the large
acreage crop was
one of the first to
take advantage
of the land base
freed up by decline of the tobacco growing
industry.
According to Kevin Brubaker, general man-
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producers grow about 4,000 acres in Norfolk,
making it one of the most productive potato
growing areas in the province.

“The sandy soils in the area contribute to
these growers producing some of the highest
quality potatoes in the province,” he said.

In addition, local growers produce some of
the earliest potatoes to go to market.

“Without the growers in this area, supply of
Ontario fresh market potatoes throughout July
and August would be limited,” Brubaker said.

N W ;
Photo credit Cam Shaw

ager of the Ontario Potato Board, 20 to 25 Please turn to page B2 — Vanessa Currie
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SPECIALIZED AGRICULTURE EQUIPMENT

Mitch Clark : 705-434-8766

Derek Hill : 519-501-7839

RECEIVING WASHING
ELEVATING AUTOMATION
WATER MANAGEMENT
CONVEYING PACKAGING

SORTING

For custom packhouse or

ENGINEERING

process line solutions contact
Canada 1.888.973.0861
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Norfolk potato production

Continued from page B1

Typically, growers begin harvest
in mid-July and market the crop
through October. Production is
mostly round white, yellow and red
varieties for the fresh and process
(chip) markets. Most of the prod-
uct is for retail sales within Ontario,
although some growers ship to the
United States.

Kevin Maclsaac, general man-
ager of the United Potato Growers
based in Prince Edward Island and
separate from the Ontario Potato
Board, said they were formed in
2006 to match supply and demand
for growers across Canada.

Maclsaac said 2020 potato
plantings in Ontario amounted to
36,500 acres, up 7.3 percent from
last year. According to the most
recent Statistics Canada survey,
total acreage across Canada is
363,370 acres. Potato production
in Ontario was up 12.1 per cent.

Maclssac attributed the in-
creased production of 12.1 per cent
in Ontario this year to increased
demand for chip potatoes.

“People are buying more com-
fort food during the pandemic,” he
said.

He added consumption of ta-
ble potatoes is up as people are
staying home during the pandemic
rather than eating out.

Ontario potato production is
almost equally split between table
potatoes and the chip market.

Labour is important but grow-
ers are mechanized for planting
and harvesting. Maclsaac added

People are
buying more
comfort food
during the
pandemi

that potato growing requires good
management in terms of disease
and pest control.

A potato research program at
the University of Guelph is cur-
rently is undertaking a project at
their Simcoe Research Station to
reduce the severity of PED (potato
early dying) and increase potato
productivity and profitability in
Canada.

Vanessa Currie and project
leader Dr. Katerina Jordan report
that the first year of the three-year
study had limited success due to
delays caused by COVID-19 re-

strictions in the spring. The study
is looking at the effects of different
soil treatments.

“We expect to have valuable
results in the coming seasons and
look forward to sharing them with
the industry,” Currie said.

Maclsaac said a new market
has developed for early small po-
tatoes.

Traditionally, growers look for
potatoes of about two inches.
Smaller potatoes were usually
discarded. But now
there is a demand for
small unpeeled “pe-
tite” potatoes sold at a
premium price.

“In a year with dif-

ficult circumstances
to gather data as a

result of COVID-19,
the diligence of both
Statistics Canada to
conduct the (potato)
survey and the grow-
ers who took the time
to respond to it is very
much  appreciated,”
Maclsaac said. @

‘ GREEN RONICS

|

519-669-4698

Learn more at
Greentronics.com

Automatic Planter Depth Controller gives you even emergence
with varying soil conditions and planter weight.

L

Controllers to automate Digging Depth and Boom Height. You
will see fewer cuts and bruises and better flow. Operators love these!!

Yield Monitor will give you high-resolution yield AND profitability maps.
Stand-alone system or integrated with John Deere or Trimble.

In-Line scale for Conveyors and Pilers. Track production & Inventory anytime, any
where. Map cellars by Date, Field, Variety & Temperature. Load trucks more accurately.

r

614638 -
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w

Track and Trace. With our RiteTrace product, you get an automated field-to-
cellar traceability reporting and mapping solution. You can see where loads originated
and where they are stored with optional temperature mapping.
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Labour saving potato harvester

Like most farmers, labour is a constant concern for potato growers.

Even though the large acreage crop has been mechanized, skilled labour and equipment
is required to run their harvesting operation.

“Labour is hard to come by,” acknowl-
edged Blair Cobb, service manager for
HJV Equipment, based in Prince Edward
Island.

HJV is a dealership for Grimme, a Ger-
man-made self-propelled potato harvester
popular in Europe.

The Grimme is self-propelled and re-
quires only one operator to run the four-row
harvester which is easy to maneuver with
its fully hydraulic wheeled chassis. It also
has a seven-ton bunker allowing for non-
stop harvesting operation due to a revers-
ible bunker web.

“A selling point of this harvester over
a conventional harvester that you tow
behind, is it’s just one operator and one
machine and then the trucks just come to
the field and wait for the harvester to fill its
own hopper,” said Cobb.

With a self-propelled harvester, it doesn’t
need to be pulled behind a tractor and
doesn’t require a windrower operating in
the field. Nor is a truck running next to the
harvester to collect the spuds required.

Cobb added the self-propelled harvester
can work in wetter conditions than a stan-
dard harvester because conventional tow
behind harvesters requires a truck behind
them at all times.

A couple of PEl growers who promot-
ed the self-propelled harvesters said the
reduced labour and machines made a big
difference during harvest last year.

“I suppose (the Grimme) was really
good,” said Robin Steijn. “I think it did what
we wanted it to do.”

First introduced in Europe about 20
years ago, self-propelled harvesters are
popular there and are garnering interest
in the Atlantic provinces, Quebec, Ontario,
Manitoba, Saskatchewan and Alberta.

Investment in the self-propelled harvest-
er is viable for operations of 400 to 500
acres. The average potato farm is 700 to
800 acres or more. @ When it comes to controlling weeds, you don’t have time Herbicide
to mess around. That's why there’s Ignite® herbicide. It provides

proven and complete burndown of annual grasses and
broadleaf weeds within 7 to 10 days in a range of crops, including

tree fruit, blueberries and grapes. And as an additional bonus, n ® BASF
Ignite also prevents sucker growth. So what are you waiting for?

Visit agsolutions.ca/ignite today. We create chemistry

Efficient and complete burndown
of annual grasses and broadleaf weeds.

Always read and follow label directions.

AgSolutions d trade-
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Growing potatoes and watching for rattlesnakes

The sign not far from Norfolk Potato Company says Rattlesnake Harbour, even though
there is no water or rattlesnakes. There are, however, lots and lots of potatoes.

Gerdon Broekstra and his wife Diane started = Horseradish farm and started growing pota- Potatoes were the crop of choice for the
Norfolk Potato Company on the edge of the  toes,” Gerdon said. young couple because Diane’s family has expe-
former Windham Township village in 2016. The farm is only 35 acres, but with rented  rience with the crop.

“My wife and | got married and wanted to  land nearby, they have 100 acres in the ground. “They grew potatoes and we grew potatoes,”
start a small farm so we bought the old Dennis Gerdon said. “We started growing together,

packing and sales. Then they wanted to down-
size so they went back working for themselves
and selling to only a few customers. We up-
scaled our operation.

Most of Norfolk Potato Company’s product
goes to table stock — be that in restaurants or
homes — not to processors. The main busi-
ness is on the food service side. Potatoes for
this market are the largest ones and packed
in 50-pound bags. Smaller potatoes go in
10-pound bags, often for local food markets in
a non-COVID world.

Different varieties of white, red and yellow
potatoes are grown.

“In Norfolk, our advantage is we can grow
early so we can try and be the first to market
with potatoes,” Gerdon said.

One of the goals is to have a good-looking
potato as the end product.

“We try to grow as nice as possible whereas
the potatoes for the chip industry don’t have to
be a nice looking potato because they all get
sliced,” he explained.

In the beginning, harvest was done with a
harvester that required people to ride on it and
Gerdon Broekstra and his wife Diane started Norfolk Potato Company in Rattlesnake Harbour in 2016.  grade on the machine. Since then, a switch to a
Since then they have grown the company substantially, growing 100 acres of potatoes. more automated harvester means grading is no

longer done in the field.

—_—

Established 1954

'VANDEN BUSSCHE
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FOR A GREEN WORLD BY LINDSAY GROW MORE WITH LESS

Q BRAUER C“Checchn :Magi  ZIMMIATIC" “ NETAFIM

g —

RLRLLREEL

www.vandenbussche.com | Yy info@vandenbussche.com




NORFOLK FARMS - WINTER 2021 - B5

“All grading and packing is done at the
barn,” Gerdon said. “We just figure we're more
efficient if we grade at the barn. We grade
after they go through the washline.”

The washline is automated, but grading is
now done by humans with eight people on the
grading line. The potatoes go across rollers
that turn each potato so all sides can be seen
by the graders.

In Norfolk, our
advantage is we can
grow early so we can
try and be the first to
market with potatoes.

“They pick off the bad-looking ones so if
they’re green or cut by the harvester,” he said,
saying size is not a criteria. Potatoes smaller
than those for the 10-pound bags are either
B size or minis. These go in baskets or boxes
and are sold to a wholesaler.

Any bad potatoes are removed and sold
to a feedlot for cows.

The restaurant market is one developed
by Norfolk Potato Company from Gerdon
visiting local restaurants and promising
consistency and local product. During the
summer and into fall, he only digs potatoes
for the orders he has so the potatoes aren’t
stored too long. When his local potatoes are
sold for the season, he still procures potatoes
from other provinces to keep his customers
supplied.

Besides potatoes, the other crop the
Broekstras grow is rye for rotation.

“The rye is nice since we can plant it right
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after harvest,” Gerdon said. “It holds our =
sandy soil together here in Norfolk. It gets
established before winter to limit blowing.”

One value-added product available for /

restaurants is ready-peeled potatoes and

pre-cut fresh French fries and home fries. Enjoy the versatility of use in

More information is available on the company .. multlple crops, with conventional chemistry

web site at www.nopoco.ca o
And not surprisingly, with all his time in the

field, he has never seen a rattlesnake. @

or in organic production.

Serifel

Serifel® is a highly effective, biological fungicide for a Fungicide

wide range of crops. It complements chemistry-based

solutions, or it can be used in organic production. Serifel

includes multiple unique modes of action that form a n - BASF
protective shield against disease. And with zero PHI it

protects your crop — a fact you’ll appreciate near harvest

time. Learn more at agsolutions.ca/horticulture
or follow us on twitter @BASFAgSolutions.

We create chemistry

This conveyor is part of a system that washes Always read and follow label directions.

the potatoes and sorts them according to AgSolutions and SERIFEL are registered trade-marks of BASF, used under license by BASF Canada Inc. © 2021 BASF Canada Inc.
size. Human eyes are the quality control that
keeps the product consistent.
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Growing Potatoes is one-part
art and one-part science

An early blight control trial of Luna Tranquility® conducted by Bayer. This
‘Norland” variety was naturally infected with the early blight pathogen
(Alternaria solani).

Photo Source: Dr. Piara S. Bains, Agri-Research Ltd., Edmonton

Farmers in Norfolk County know that growing potatoes is one-part art,
one-part science and a lot of hard work. The job isn’'t easy, and potato
growers need all the support they can get.

Bayer’s family of potato products are there to help — with some new and
some tried and trusted products that can empower your crop to reach its
full potential.

For those in Norfolk County, Velum® Prime nematicide can be an im-
portant tool in your potato line-up. With a unique mode of action for nem-

g ‘”F UNBGICIDE
alke

An early blight control trial conducted by Bayer. The ‘Norland’ variety treated
with 600mL/ha of Luna Tranquility®.
Photo Source: Dr. Piara S. Bains, Agri-Research Ltd., Edmonton

atode control, it can help support the crop’s yield potential. Velum Prime
also controls powdery mildew and suppresses early blight and black dot.

Another familiar name is Emesto® Silver, a fungicide seed-piece treat-
ment that helps get your crop off to the best possible start by protecting
your potato seed-pieces from seed and soil-borne diseases. With its dis-
tinct red formulation, you get protection you can see.

Last but certainly not least, you can rely on Luna Tranquility® fungicide
to help keep your potatoes looking great throughout the season. With two
active ingredients (fluopyram Group 7 and pyrimethanil Group 9), Luna
Tranquility offers proven, protection against
early blight, brown leaf spot, white mould
and black dot.

If you grow potatoes, Bayer’s portfolio of
crop protection solutions can help your crop
reach its full potential. Contact your local
representative to find out more.

NOT A
FUNGUS
AMONG US

» Unique mode of action that controls all Late Blight life cycles
» Disease eradicant — direct and indirect spore control
» Strong residual activity — superior rain-fastness

== 9 BELCHIM

www.belchimcanada.com CROP PROTECTION CANADA
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= = GREAT LAKES
& FsParners  UPGENERGY  GRAINE

a division of GROWMARK, Inc. a division of GROWMARK, Inc,

SERVICING NORFOLK FARMERS SINCE 1951

FS PARTNERS is here for all your growing needs. Crop inputs,
scouting, professional application, and everything in between. Let
us take your farming operation to the next level with our
agronomy and precision ag experts.

UPI ENERGY FS provides everything you need for all your on-farm
fuel needs. DEF fluid, dyed and clear diesel, heating propane,
Dieselex Gold and custom lubricants.

Great Lakes Grain marketing team is here for all your farm selling
needs. Every good grain sale starts with a strong marketing plan.

Lets work through 2021 together.

FS PARTNERS Delhi
1161 Fertilizer Road
(519) 582-0444
www.fspartners.ca
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Gary Godelie’s ‘have potatoes, will travel’
approach pays off through farmers markets

Gary Godelie’s transition from traditional tobacco farming to a ‘have potatoes,
will travel’ approach to farmer’s markets has given the Otterville-area producer an
expanded respect for the contemporary consumer.

“There are a lot of good people out there,”
said Godelie. “And they will be dedicated to you
if they reach that comfort level with you.”

The Godelie family’s entry into vegetable
production began in the early 1990s with a
roadside sweet corn stand, supporting Gary and
wife Blanche’s children through high school and
beyond. But it was a downturn in the tobacco
industry which pushed them into more regular
production.

“Eventually we saw the need to get serious,”
said Gary.

His father had grown potatoes and they would
prove the entry point, burlaps bags sold locally

as well as eventually table potatoes and ‘little
creamers’ for that market. The last year Godelie
grew tobacco, he was down to just 15 acres in
conjunction with potatoes and sweet corn.

“We were forced to do that, we had no other
choice.”

His entry into farmer’s markets came follow-
ing an information session in Toronto, and the
opportunity to join ‘My Picks’ markets, designed
for farmers only.

“| liked that idea,” said Godelie, who signed
up for two. Their 3 p.m.-7 p.m. operating window
allows fresh produce picked and delivered to the
consumer that day.

'@ HYPRO

Glabal Spray Solulions

pr tips, nozzle dies
‘& components

Case IH
Lubricants

Handler Il - 70
U.S. Gallons

Norwesco Tanks &
Fittings
[ NORWESCO

Handler 1 - 15 Handler 11 - 42
U.S. Gallons  U.S. Gallons
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please call or email our parts department
parts@greenlea.net and we will gladly process
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Our sales staff will be available by phone, text
and email. The health and safety of all our team,

customers and partners is our number one
concern during these times of great uncertainty.
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Godelie’s first market was an eye-opening
experience, inundated by a steady stream of
customers hunting farm-fresh strawberries. His
cashbox float was quickly overwhelmed, and
Godelie asked a chatty, older gentleman who
had attached himself to his left ear, if he’d get
change for him, handing the virtual stranger
cash and walking him walk away.

Godelie was questioning himself after the
gentleman left and strawberry-hungry custom-
ers continued to press forward.

“l thought uh-oh, there’s a hundred bucks
gone. But it wasn’t long, and there he was with
my change for me,” Godelie recalled, faith in the
essential goodness of human nature reinforced.

You are selling, but you are
also there to be able to get
to spend a few minutes, say
hello, just get to know people.
The product is utmost, but
it’s important to build these
relationships and friendships
and interact with each other

Heading home that evening after ‘selling out
in no time flat, Godelie was ‘whistling Dixie.’

“I never would have dreamt it would have gone
like that. However, after years of experience, I've
come to realize there are many variables in mar-
kets and some disappointments.”

Farmers markets are certainly not a licence to
print money. However lessons learned through
intimate farmer-to-consumer interaction are
instructive for an agricultural industry striving to
bridge a rural/urban gap of potential misunder-
standing.

“You are right face to face with customers,”
says Godelie. “It's all marketing, right?” he add-
ed. “You’ve got to put that extra effort into it.”

To be clear, Godelie is fully supportive and re-
spectful of larger agricultural operations required
to feed the massive appetite of big-box grocery
outlets.

“You need a lot of product to keep the shelves
full,” he said. “We need those farmers too.

“They’re not factory farms, they’re just larger
farms. They are doing things right too with regard
to safety and quality. It’s just different marketing.”

The farmer’s market approach is one that
cannot feed the masses Godelie concedes.

“But there is a spot for us.”

Consumer curiosity in who is producing their
food and how they are doing so is paramount.

“There is always questions being asked,” says
Godelie, who sees them not as a challenge, but
as an opportunity not only to enhance communi-
cation and understanding, but engage in crucial
relationship-building.

“You are selling, but you are also there to be
able to get to spend a few minutes, say hello,
just get to know people. The product is utmost,
but it’s important to build these relationships and
friendships and interact with each other.

—



“Saying ‘Hi, how’s it going’ - not just
throwing the product at the person and
taking their money.”

If there is a complaint, the farmer will
be there to hear it and be able to deal
with it the following week. Customers
will also bring up concerns or perceived
issues around GMOs and pesticides, for
example. Answering from the platform of
a farmer they have built a relationship with
rather than an anonymous social media
influencer is advantageous. Godelie is
able to explain his position and opinion,
finding the fact they have a certified on-
farm safety program a definite plus.

“It’s important the customer feels com-
fortable you are not misleading them, what
you say you are doing, you are doing.”

Godelie will confirm he uses pesticides,
and outlines not only why, but the fact they
are following best practices.

“Give them assurance we are doing
things in a responsible way,” he explains,
adding the fact he’s feeding his own fam-
ily members and grandchildren the same
produce he’s offering at the market. “I'm
certainly not going to do anything foolish
when I'm growing their food.”

Farmers markets operate on a tight
budget, with the assistance of volunteers
to operation and promote them says
Godelie. More successful ones tend to
emphasize the shopping experience as-
pect, adding activities like face-painting
for kids or musical buskers to enhance a
consumer outing.

“It’s a struggle, some can almost sup-
port themselves, most need a little help
to keep the plate spinning.”

Provincial governmental support for
farmer’s markets has been ‘pulled back’
says Godelie.

“That’s problematic, if anything they
should be increasing support to ensure
the success of farmer’s markets in On-
tario,” he said, alluding to their role in not
only promoting Ontario agriculture, but
better farmer/consumer understanding.

“If we could do more of that stuff, the
would be great.”

Godelie’s daughter Christine and son-
in-law Jason D’Hulster are continuing
the family tradition, including the on-farm
outlet near Otterville and taking the busi-
ness into the future.

“And that’s the way it should be.”

The farmer’s market experience is not
for everyone Godelie says, but for a pro-
ducer who is also a people person, able
to not only interact with, but understand
the needs of their customers, it can be
both a profitable and positive two-way
experience.

“First, they want good produce,”
Godelie concluded. “But | think they also
appreciate and respect the farmers.” @
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Otterville farmer Gary Godelie took his potatoes and other produce on the road, learning a number of
valuable lessons in producer/consumer relations along the way.

ULTIMATE
CROP
DEFENCE

KARVANTA

» Diamide insecticide — powered by Cyclapryn
» Low use rate with superior control of sucking and chewing pests
» Fast knockdown activity of adult and larval stage pests

» Long lasting residual control

BELCHIM

CROP PROTECTION CANADA
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the packaging network

PROUDLY SERVING CUSTOMERS IN
THE AGRICULTURE SECTOR FOR OVER 95 YEARS

e Paper Bags for Potatoes

¢ Wood Bushels and Baskets

e Plastic Trays: Clamshells /
Punnett Trays

e Fibre Trays: 1pt / 1/2 pt

e Shopping Bags, Biodegradable
¢ Plastic pallet/wrap
* Net wrap Mesh Bags for:
Corn / Onions / Firewood
e Cardboard Boxes Waxed

Eastern Western
Canada Canada
Unit 3 - 136 Main St. W. Unit 107 - 2076, 192 St.
Norwich, ON Surrey, BC
T: 1-519-863-5782 T:1-778-819-1139

E: adejonge@nnz.ca E: west@nnz.ca
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Previously registered in several
vegetable crops, Miravis® Duo can
now help potato growers safeguard
quality and vyield against early
blight, in addition to several other
costly diseases.

At the core of Miravis® Duo
is  ADEPIDYN® fungicide along
with difenoconazole (Group 3),
which provides an added layer of
protection and built-in resistance
management.

Depending on their geography,
potato growers can expect to make
multiple in-season applications of
a fungicide specifically targeting
early blight. With every application
of Miravis® Duo, growers can also
control brown spot while protecting
against Botrytis and white mould.
Ongoing changes to the use pattern
of multi-site fungicides also means
a shift from traditional foliar disease
management. The broad-spectrum
activity of Miravis® Duo helps fill this
gap and is the only non-chlorotha-
lonil fungicide on the potato market
offering activity against Botrytis.

BA Miravis® Duo fungicide now
registered on potatoes and

specialty crops.

Photo taken in Saint-Laurent-de-I'ile-d’Orléans, QC, in September 2020. Two applications of Miravis® Duo were
applied versus two applications of the competitive standard treatment within the grower’s foliar program.

Performance evaluations are based on internal trials, field observations and/or public information. Data from multiple
locations and years should be consulted whenever possible. Individual results may vary depending on local growing,

soil and weather conditions.

“We believe that Miravis® Duo is
going to help growers streamline
and simplify their spray programs
by being able to treat multiple costly
threats with one product,” says
Janette Stewart, National Horticul-

ture Marketing Lead with Syngenta
Canada.

In addition to potatoes, Mira-
vis® Duo is now registered in bulb,
root and brassica vegetables, along
with ginseng and stone fruits.

Apples and Vegetables

Benefit

As we start into another growing season, consider what
Growers Mineral Solutions has to offer your crop.
If you grow in a greenhouse, our 10-20-10 with trace minerals

provides excellent growth. Our vegetable guys use Growers in the

transplant water for a quick start. Potatoes and other crops benefit from
several foliar applications. Storage life is improved as is taste.

This is particularly noticeable in apples and vegetables

Call us for more details particular to your crop
and ask about our strip test offer.

Growers Mineral Solutions fertilizer that’s still ahead of the times.

G

SOLTIENS

519-837-6070 - 519-843-5858

or 519-994-0053

larry.gwe@gmail.com

Dave Seley

Learn how to level up your fun-
gicide program at Syngenta.ca/
Miravis-Duo-potatoes, contact your
local Syngenta Sales Representa-
tive, or call our Customer Interaction
Centre at 1 87 SYNGENTA (1 877
964 3682). @
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CANADA’S
ENERGY CITIZENS

ENERGY IS ONE OF THE

LARGEST INPUTS

ON FARMS

From drying crops, transportation to the
creation of fertilizers, Canada’s natural gas
and agriculture sector work hand in hand.

CANADA'’S ENERGY CITIZENS IS PROUD
TO SUPPORT ONTARIO’S FARMERS

ENERGYCITIZENS.CA




B12 - NORFOLK FARMS - WINTER 2021

Potatoes the ‘what’ but how and why
also important at Emre Farms

For Charles ‘Chuck’ Emre, it’s not only the what but the how and the why.

Emre Farms’ ‘what’ is a mixture of potatoes, asparagus and cover crops with the ‘how’ directly related to
the third, a back to the future approach optimizing the latter’s natural benefits.

“We're not doing anything new,” Emre said. “We are
merely going back to what our grandfathers did. Before
commercial pesticides and fertilizer were available, this is
how they farmed.”

Diversified use of cover crops puts another tool in a
farmer’s box says Emre, in effect a modern incarnation of
pioneering principles.

“We are utilizing a system that combines what’s available
with what worked for them.”

Emre is a fourth-generation farmer whose base of opera-
tions is a piece of Norfolk County property his great-grand-
father settled on in the early 1930s. Chuck’s father Charles
Sr. began a transition out of tobacco, which has evolved to
a focus more on potatoes than asparagus.

“Over time, we've gradually shifted.”

What began as 75-pound burlap bags of potatoes for
sale became 50-pound burlap sacks, and subsequently
ten-pound paper bags and cartons, mirroring a similar vari-
etal transition from the original red and white.

“We can offer more than two dozen types of potatoes
based on package size, potato size, and colour.”

Emre potatoes are grown, harvested, sorted, packaged
and then delivered from the farm. Marketed through the
Ontario Food Terminal, over 90 per cent end up in Ontario,
with the balance also enjoyed in Newfoundland, Nova Sco-

Charles ‘Chuck’ Emre is encouraged to see a fifth generation stepping forward to continue
a family farming tradition. Pictured here, left to right, are: Charles Emre, Linda Emre, Nick

Bell, grandson Lukas Bell and Emily Bell (nee Emre).

tia, New Brunswick and United States.
“It’'s what our farm has morphed into over the years,”
says Emre, adding that like his counterparts, the family
—_—

Every operation is unique.

Your advice should be too.

Our experienced and knowledgeable agriculture account managers can help
you reach your specific business goals. Whether you're looking to expand your
operation, pass it to the next generation or you're focused on managing risks,
we’re here to help you succeed.

Brantford Simcoe Simcoe

Kyle Mertens Chris P. Anderson Navneet Sadhra

519-758-2532 519-428-3382 519-428-2758
kyle.mertens@rbc.com chris.p.anderson@rbc.com navneet.sadhra@rbc.com
Agriculture Account Manager Agriculture Account Manager Agriculture Account Manager

Visit rbc.com/farmadvice \ @
RBC

® /™ Trademark(s) of Royal Bank of Canada. vps108160 124817 (01/2021)
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business has tried to adjust to market demands.
“That’s what all of us do.”

The successful effort has resulted from a
highly-valued team considered an extended farm
family. Emre credits long-term members, includ-
ing one who started as a
teenager currently in his
mid-40s whose parents
worked for his parents,
and offshore workers
with 25-plus years of
service, contributors
Emre considers work
with rather than for the
operation.

“We work together,”
he emphasized.

Challenges are part
of farming he continued, on an annual, monthly,
weekly and daily basis. Those too have morphed
over time Emre believes, becoming more, rather
than less stressful.

“Our biggest challenges today are dealt with
from within our offices,” he said. “Mother Nature
still plays her form of cruel jokes on us, but | can
deal with the weather a lot easier today than
what’s coming with COVID-19, or certain regu-
latory hurdles.”

Two decades of soil amendment investi- [

gation in part through the use of cover crops
instigated by membership in the Ontario Soil
Network has not only provided complemen-
tary support for commercial cropping but
an outlet for constructive creativity and the
development of a side interest.

“That’s sort of been my therapy over the
last few years,” says Emre.

Cover crops is a broad term including ni-
trogen fixers like radishes or clover which may
be inter-seeded with corn. Or a multi-species
pollinator-friendly blend featuring sunflowers,
peas, oats and turnips planted post-harvest
of a rye crop, for example, for beneficial bio-
mass and soil-amendment.

“You are encouraging a diverse eco-sys-
tem both above and below the soil.”

These crops may not be harvested
commercially, but along with long-term soil
improvement can provide significant benefits
for those which are. A primary example is
mustard crops Emre rotates with potatoes.
Not to be confused with mustard grown to
ultimately grace hot dogs, this variety is high
in glucosinolates. Rather than harvested it is
flailed (macerated), incorporated and sealed

We know we can’t
eat them all, so we
look at it as it’s not
just our crop, it’s
everybody’s crop.

A Charles and Linda Emre display some of the two

dozen types of Emre Farms potatoes based on
package size, potato size, and colour.

Charles Emre in a field of mustard he utilizes as a natural rotational

into the ground, acting as a natural bio-fumigant
replacing its chemical counterpart.

Broad-based benefits are such one crop of
potatoes per 24 months per unit of ground is an
acceptable tradeoff.

“It's a different mindset,”
said Emre.

Having experienced the
impact of Canadian/U.S.
dollar or Canadian dollar/
Euro exchange, Emre has
worked at  developing
a home grown option.
Following three years of
western field trials, he looks
forward to planting the first
seed propagated in Cana-
da this spring, 2021.

“I'm pretty excited about it.”

Therein lies a portion of the ‘why’ for a pro-
ponent of the Ralph Waldo Emerson quote on
success capped by the phrase ‘to know even
one life has breathed easier because you have
lived, this is to have succeeded.’

A desire to grow and share the best possible
crops Emre is happy to serve to his own family
in @ manner promoting soil structure and health

Service and Haulage Ltd.

Available Products:
+ Dolomitic + Gypsum
» Calcitic - KaLime
» Calcium Silicate

fumigant helping promote soil-friendly potato cropping practices.

Office: 905-648-4776 | Russ Anderson: 905-520-7233 | Brian Slade: 905-520-5001

while cutting down on pesticide and commercial
fertilizer use is part of that definition.

“We know we can’t eat them all, so we look at
it as it’s not just our crop, it’s everybody’s crop.”

So too is a view combining stewardship with
ownership.

“Our name is on the deed to the farm and we
are the ones responsible for the taxes, but at the
end of the day we are just tenants on the land we
occupy. Right now it’s my turn, but we are not
here forever.

“When the next tenants start here, if we can
leave the soil better than we found it, | think that’s
pretty satisfying.”

And finally, it also incorporates continuity, the
potential to take a grandchild hunting on the same
piece of ground his grandfather took him, or the
fact he and wife Linda’s daughter Emily and son-
in-law Nick Bell have joined the operation for the
past couple of years, and Emily’s brothers, still in
school, have also expressed interest.

“It comes down to improving our soil health
and seeing the next generation coming along.
To know that we’ve done this and there is a fifth
generation that has started here is fulfilling and
enjoyable.” @

e We also have a full line of Agro - Foliars from Agro-100
e We have a website for ASAP - www.asagrioducts.ca
e We do custom GPS or regular spreading of Lime and Fertilizer

686 Book Road West, Ancaster, ON L9G 3L1
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THINK DIFFERENT.
FARM BETTER.
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With TIMAC AGRO fertilization
program, we have increased
production by 50% on Columba
Yellows and 21% on Envol Whites
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Canada
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‘Feeding Canada’
highlights symbiotic
relationship between

migrant workers &

Norfolk farmers

A local filmmaker is putting together what she
describes as a ‘hero story of COVID’ highlighting
the symbiotic relationship between foreign migrant
workers and Norfolk County farmers.

“My goal is to build understand-
ing and appreciation for the work-
ers and to show the huge impact
this program has for them at home,
but also here t00,” said Tanya van
Rooy of Howl at the Moon Films.

“We depend on them, but they
depend on us too, big time.”

The Seasonal Agriculture Work-
er Program has had an ‘immense’
economic impact in developing
countries while providing depend-
able and committed labour for
jobs Canadians won'’t or can’t fill,
says van Rooy.

“Migrant workers are an abso-
lutely essential cog in the wheel of
Canadian agricultural production,”
says van Rooy, whose experience

ANALYSIS

it

A STEP BEYOND
TRADITIONAL

A&L IS YOUR
FULL-SERVICE
LABORATORY

* Crops, Soil, Soil Health,
m Greenhouse, Tissue, Feed, Seed,
Water, Environmental
+ Food Testing
* Disease Diagnostics
* Precision Agriculture

A&L Canada Laboratories Inc.
www.alcanada.com

alcanadalabs@alcanada.com
1-855-837-8347

as a tree planter helps her under-
standing of giving something up
for gain and getting a leg up in life.
“l wanted to get the positive side to
the story out because the program
is a major success.”

“It provides an opportunity for
people who don’t have an option
at home.”

‘Feeding Canada’ is a four-part
series, whose 15-minute segments
are to air spring, 2021 through the
BellFibe TV Network + Digital Plat-
form, reaching a potential national
audience of 1.67-million says van
Rooy. Shot through the fall and
winter of 2020, it encompasses
the risk/reward calculation workers

» Research




faced before deciding to come to
Canada during a global pandem-
ic, takes a deeper dive into the
economic and knowledge-based
impact their sacrifice to come here
and resultant labour here provides
back home, explodes the myth
they are taking jobs away from
Canadians, explores how COVID
impacted the 2020 experience,
and finally how community sup-
port grew and manifested itself for
those Trinidadians unable to return
home.

“It was amazing to see it up
close through them and experi-
ence it with them,” said van Rooy.

A Norfolk native who grew up
on a tobacco farm along Turkey
Point Road, she was inspired to
become a film maker through the
medium’s unparalleled communi-
cative powers.

“l like the art of film, seeing how
you can convey a message to a
huge group through something
that is entertaining.”

A love for photography led her
into contact with an independent
film makers group, and van Rooy
joined in creative projects in order
to learn the craft. Her early work
included a black-and-white fea-
ture on a $10,000 budget which
opened the Hamilton film festival,
ultimately winning top honours.

“l was broke, but really into it,”
she laughs.

Meet our Agents

Trusted in the community since 1879

Aaron Miedema
Waterford

Jody Kennedy
Mount Brydges

2C

Chuck Gibbons
Waterford

Joan Collins
Mount Brydges
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A variety of work has led her
back home to Norfolk, and suc-
cessful application for Bell Media
regional production.

COVID certainly challenged the
process.

“It was constant pivoting,” says
van Rooy, expressing sincere
appreciation for her production
team and in particular the farmers
who provided the opportunity for
interview invitations. No individual

Evan Quinn
Waterford

Leslie Arnold
Mount Brydges

780 Old Highway 24, Waterford
Local: 519-443-7231
Toll Free: 1-888-302-6052

Caradoc Townsend Mutual
Insurance Company

Kate Ferraro
Waterford

Home

farmer or farm will be identified in
the project, due to predominantly
negative contemporary social me-
dia commentary.

“We don’t want them to be a
target,” van Rooy explained.

Her biggest thanks however
go out to the workers who shared
their experiences, turning blank
statistics into the deeply personal
stories each and every participant
carries.

Michael Kekes
Waterford

Caradoc
Insurance Company

Kevin Reimer
Waterford

Hassel Kennedy is fea _
‘Feeding Canada’, a four-pa
documentary series exploring
the symbiotic relationship
between foreign migrant
workers and Norfolk County
farming operations.

“It was such an honour to meet
them and be able to tell their sto-
ries,” said van Rooy.

And while each was different,
there was a commonality in ‘huge
hearts’ prepared to accept per-
sonal sacrifice and physical work
in order to better their own lives
and that of their families.

“It's a bit lost in Canadian cul-
ture,” van Rooy concluded. “And a
beautiful thing to see.” @

ZCTM

Townsend Mutual

Nancy Kerwin
Waterford

Discover the Mutual Difference!

i

Auto Commercial

www.ctmins.ca

22508 Adelaide Road, Mount Brydges
Local: 519-264-2298
Toll Free: 1-877-707-2298
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Organic premium profit potential comes
with increased input costs, workload

But Tota Farms Agri-Business
Manager Alicia Givens cautions
there is no magic wand, no substi-
tute for constant attention to detail,
input effort and related expense for
producers trying to organically get
where they need to be.

“It’s not an easy thing,” she cau-
tioned. “It’s definitely a challenge,
but if you are willing to put the work
into it, it can be profitable.”

On the face of it, organic agricultural returns
sound attractive - and they can be.

her husband Brian are currently
transitioning into her family farming
operation.

Their Brant County shift to or-
ganic corn and soybeans began
in 2014, and following a required a
three-year (36-month) certification
period where substances prohibit-
ed under defined guidelines can’t
be used, certified organic crops
came off for the first time in 2017.

“You've got to farm your
ground organically for three

You’ tt years, but can’t sell it or-
ou've got io ganically,” Givens explained,

farm your ground a requirement effectively
. adding to input costs.
organlcally for three In  broadly simplistic

years, but can’t terms, conventional farming

. . begins with planting treated
sell it organically seeds, supported by a culti-

vation and spraying regimen

which suppresses pests,

weeds and diseases. Organic

farming essentially takes access to

conventional pesticides and herbi-
cides out of the equation.

Givens grew up on a farm,
unofficially apprenticing under her
father Tim’s tutelage, before add-
ing a three-year business diploma
from Fanshawe College. She and

Sy/RIKE

POWERED BY PIC

FULL CIRCLE OF BENEFITS

Pre-plant soil fumigation treatment with Strike is the first
step in a successful soil health and pest management
system Reduced soil borne disease and increased
beneficial soil micro populations following Strike soil
treatment leads to a healthy soil environment. Experience
a full circle of benefits to help you Strike back.

IMPROVED QUALITY

Disease decreases crop quality. Strike improves crop
health and marketable yield. This allows the grower to
capture more sales and profits or the flexibility to farm
less acres for the same profit.

STRIKE SUPPRESSES
Verticilium | Rhizoctonia | Fusarium | Pythium
Phytophthora | Lesion & Root Knot Nematodes

SHORTER ROTATION

Growers often rotate crops to improve the physical
characteristics of the soil and/or to suppress soil borne
diseases. Strike soil treatment suppresses soil borne
diseases better than standard practices which can
lead to reduced rotation length and farming your better
ground more often.

REDUCED INPUTS

Start cleaning out nematodes and other soil borne
diseases and you have healthier plants resisting disease
and reducing topical pesticide use. Soils treated with
Strike promote healthier plants with stronger root
systems that are better at mining nutrients.

SOIL HEALTH
The soil benefits of treatment with Strike are two fold:

RSN e 0k

Tota Farms Agri-Business Manager Alicia Givens says going organic
offers profit potential, but comes with increased input effort and
expense.

Untreated | Treated

e
U

AGRICULTURAL SERVICES

519.426.0813

inf | i It immediately knocks back soil borne disease giving
o@doug asag.ca plants their best start. Suppressed disease allows the
www.douglasag.ca native species to rebound in the soil. Trials with major

universities have demonstrated an increase of beneficial
organisms in soil that has been treated with Strike.

Treated | 6 Rows Untreated | Treated

www.StrikeFumigants.com
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BASF receives
label expansion for
fungicide Serifel

PRESS

RELEASE

CALGARY, AB, January 20, 2021 — Today, Specialist, Horticulture, BASF Canada Agricultur-
BASF Canada Agricultural Solutions (BASF) re-  al Solutions.
ceived Health Canada PMRA label expansion for

Serifel®. New for the 2021 growing season, Serifel Whether it is used as a tank—rgix or rot'a:[@ion
is an innovative biological fungicide with multiple ~ Partner with products like Kumulus®, Sercadis® or

modes of action now available for use on a range Vivanelo® on registered crops, Serifel compliments
of fruiting, leafy, root and cucurbit vegetables, and ~ €stéblished disease management programs,
berries. Serifel was previously registered for usein ~ ©ffering alterate modes of action for resistance

targeting powdery mildew and botrytis in grapes. ~ diséase management right up to harvest. Serifel
can also be used for organic production.

“It's a whole different way of farming,”
said Givens of a required learning curve.

Organic seeds must be untreated,
opening the door to initial loss.

“Right there you can lose seed to
pests.”

“We haven’t had too, too many issues,”
Givens added of the latter’s broader sea-
sonal threat. “But there have been a few
years we've had pests.”

Any disease treatments must be from
a permitted substance list. Their weed
control program might be summed up as
‘cultivate, cultivate, cultivate’ with a very
pricey emergency backup, if required.

“You have to cultivate constantly to
control weeds. We just cultivate and if
weeds do get out of control, we send our
guys in to hand weed,” Givens added.
“Which is very expensive.”

Some organic producers report ‘ramp-
ing up’ over time to production targets,
but Givens says they achieved results
of 45-50 bushels per acre for soybeans,
roughly comparable to conventional
farming, and ‘around 175’ for corn initially,
and consistently.

“But we apply manure, cultivate, irri-
gate and do what we have to do in order
to make sure we get those bushels.”

The resultant organic food-grade -
beans are sold to grain elevators in Look to LEMKEN's Karat 9 for the flexibility of primary tillage, seedbed preparation, deep mixing and ripping

“Serifel’'s strong performance and low use rate

will make Serifel fungicide an excellent addition For more information about Serifel fungicide
to growers’ current disease management pro-  ©F other BASF crop protection products, please

grams,” said Anne McRae, Technical Services visit AgSolutions.ca/horticulture or contact your
’ ' retailer. @

South-Western Ontario, not one specific in one machine. A tool that can replace several different pieces of equipment. LEMKEN's quick change system
destination, and the corn purchased by makes switching points faster than ever, so you can choose the best points for your depth and conditions. And
mills where it is converted into organic integrated leveling discs leave a smooth, even finish.
livestock feed. A bushel of organic beans callGreH  Contre 519.424.9374 today t

: a S Aarvest Centre b = oday to
may brlng$ betwee$|:1 $29 end $30, corn, 'S HARVEST set up an in-field demo and experience one-pass @ LEMKEN
between $9 and $13. This represents a CENTRE INC. tillage first hand. The Aqgenision Company

significant premium over conventional
beans and corn, even with their current
strong performance of around $14 and
$5.50, respectively. Conventional prices
are up this year says Givens, but organic
options don’'t seem to follow that trend,

staying around standard, if elevated ex- e : predl tIQ
pectations. (q | G A s o - A e ™
— 1 r fow closure?

“The organics are really steady.”
_l'-:!ixplus

SALES & SERVICE = 519-424-9374 Ask about 0% Financing. Certain conditions apply. ¥ @strategictill | lemken.ca

Organic return numbers are definitely
attention-grabbing, but Givens emphasiz-
es inputs are also correspondingly higher. " v 7

“The prices are there, but the costs TrUSted recommendatlons ; o]
are there too - it's not cheap. | just can’t backed by data. ke
stress enough how much work producing '
the crop is. It can be a bit tedious and you
have to be very attentive and keep eyes

on it throughout the entire season. Year after year, NutriAnalytics™ recommends the
“You need to stay on top of it and you

need to do things well, or it can get out of application of foliar-applieel ManZ.in-Phos Max. Plu_s*”
control before you even blink.” and MagMax™ at early fungicide timing, resulting in
Organic production is definitely not earlier row closure.
for everyone she concluded. But those
willing and adaptable to its uniquely-chal- . . .
lenging requirements, may be able to take Activated by: @PAC MOD ‘CMM
advantage of the opportunity.
“It’s a whole lot more work, but if you
are able to do the work, and do it well,
there is more profit potential too.” @

“““

—
NUTRI Innovators Call us (416) 636-1555 or visit nutriag.com
in the field . .
or mynutrianalytics.com
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Discovered in the 16th century by
Spanish explorers in Peru, the mod-
ern potato is grown worldwide today.
[t was largely the Irish immigrants
who introduced the potato to Canada
in the early 1900s. It didn’t take long
before others quickly learned of the
delicious taste but also the versatility
of the vegetable.

Steve Blizman Senior, the grand-
father to Brad and Steve, saw an
opportunity for his farm on the out-
skirts of Delhi on the West V4 Line
as potatoes had become a cheap
reliable food staple. The next 48
years would see much change, but
change the Blizman family could be
most proud of.

Today, potatoes are Ontario’s
largest fresh vegetable crop and the
average annual crop in the province
is about 37,000 acres — Brad and

PRODUCE

et ¢
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WAS HED POTATOES

Steve (left) and Brad Blizman grew up on the family potato farm
on the outskirts of Delhi. Under the guidance of their parents and
grandfather, the pair have now made the family farm their business.
(Contributed photo)
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I PTO privEN |

Ro fo tlIIers

j PTO DRIVEN

Harvestos

— EQUIPMENT

W‘ﬁ’ . N v
P

— = "W \"W" I= Distributer of Quality Rototillers, Planters & Harvestors

Contact Bill @ 1-519-827-6943
or email estate.equipment@gmail.com

Potatoes never get
old on the farm or
around the table

Brad and Steve Blizman grew up digging, not for gold
but for the riches found in a good hill of potatoes. These
third generation farmers started on the farm lending a
hand wherever it was needed when they were kids and
are now sustaining their two families on what they grew
up knowing and learning along the way.

Steve Jr. harvest 450 acres of that
total. They have another 200 acres
of cover crops like corn and beans.
Their grandfather regularly visits and
is continually astounded at how far
the farm and industry has come and
how it continues to evolve.

“Grandpa Steve is 86 and still
comes around and he sits on a
bench. He can’t believe the automa-
tion and the speed at which we can
produce,” Brad said. Compared to
the days when he threw the potatoes
in hampers and washed them with a
garden hose — things are very differ-
ent.”

Their grandfather as well as par-
ents Bob and Karen are credited
with teaching the boys the ropes of
growing spuds. As for the marketing
side of things, Brad can recall making

.

anters




midnight trips to the Ontario Food Terminal when
he was just 14 years old.

“That’s what taught me a lot about marketing
— the good, the bad and the ugly,” he explained.
“It proved how quickly the industry changes —
almost everyday.”

Although they no longer sell at the terminal,
the lessons and relationships the young men
built in the wee hours of the morning outside
Toronto are ones they rely on today as contracts
are negotiated.

“l enjoy sales,” Brad said. “Although it can be
stressful at times, at the end of the day you end

Grandpa Steve is 86 and
still comes around and he
sits on a bench. He can’t
believe the automation
and the speed at which
we can produce

up working with good people in the busi-
ness.”

Although potatoes were once thought to
be an easy crop to grow in Ontario due to the
long hot summer days, cool nights and plen-
tiful water, increased demand and increased
competition has meant growers have had to
adapt over time.

The Blizman brothers don't get much
down time on the farm as winters are spent
sourcing seed from Quebec and Manitoba,
as well as solidifying contracts with compa-
nies. Brad also sits as Vice-Chair on the fresh
side of the Ontario Potato Board.

When seed arrives, usually sometime in
March, it is stored in a climate-controlled
facility until fumigation and plowing is com-
pleted. Planting begins mid-April, as long as
the risk of frost is not an issue, and contin-
ues through May and often into early June.
Getting seed into the ground early gives the
brothers an opportunity to get into the early
market. Seventy-five per cent of their crop is
white potatoes and the rest yellows.

Once planted, the brothers spend a few
weeks on the land cultivating and hilling up.
Then herbicide for weed control is applied.
After that work is complete, Brad said all you
can do is pray for water.

Potatoes are 80 per cent water; therefore,
irrigation is a must most years. This past
growing season the Blizman brothers began
irrigating early June and wrapped up 14
weeks later in September. In the midst of
watering harvest arrived mid-July, which was
a daily task right into November.

Although potatoes are underground, and
are at less risk of frost damage in the earlier
months of the year, once the ground frost hits
around October, the crop can develop what
is called cold weather bruising. Like most
crops, timing is everything and of course
Mother Nature always has her role to play.

When it comes to getting the work done,
many hands make lighter work and Brad said
Blizman Farms would not be the success it
is without their workforce of about 20. More
than half the team arrives from Mexico each
year and the rest are locals who drive truck.

“Our workers are like family to us,” Brad
said. “Some of our guys have been coming
up for 12 or 13 years and | text them all year
round.”

All sales off the Blizman farm are now fresh
market — table stock as Brad described them.
The majority of their potatoes — 80 per cent --
make it into Ontario grocery stores while the re-
maining 20 per cent are sold on the East Coast
of the United States. In local stores it’'s hard to
pick out any one farm’s potatoes these days as
grocery chains now have their own independent
generic bags.

As with any farm this past growing season,
CQOVID-19 created numerous hassles especially
around offshore labour. But Brad explained each
week brings new challenges most years and be-
ing organized and realizing anything can happen
is key to meeting those challenges head on.

“That’s farming,” Brad chuckled. “You pray
for the best.”

It does seem no matter how much time pass-
es, no matter how much the industry changes
the love of potatoes and all the ways they can
be enjoyed never grows old. @

HALO

THE NEXT
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Brothers Brad and Steve Blizman are fourth
generation potato farmers and grow 450 acres
of potatoes — 80 per cent of the potatoes can
be found in Ontario grocery stores while the
remainder cross the border into the US.
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FINANCING 6 MONTHS

Terms & conditions apply. See dealer for details or
visit salfordgroup.com/financing

THE NEW HALO SERIES

SALFORD’S NEXT GENERATION TILLAGE IMPLEMENTS DESIGNED FOR HIGH SPEED
OPERATION
BACKED BY DECADES OF EXPERIENCE
BRAND NEW TECHNOLOGY, INCORPORATING SALFORD’S EASE OF USE & DURABILITY

SALFORD
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*SALFORD HALO HSD SHOWN*

See our full line of products and find your local dealer at salfordgroup.com

Osceola, lowa ¢ Cornelia, Georgia ¢ 1-866-442-1293

@salfordgroup

G.J.’S FARM HALNOR PREMIER EQUIPMENT LTD.
EQUIPMENT EQUIPMENT Courtland, 519-688-1011
Burgessville, 519-424-9374 Waterford, 519-443-8622 Simcoe, 519-426-8130
gjsequipment.com halnor.com premierequipment.ca

See our full line of products and find your local dealer at salfordgroup.com

Ontario & Manitoba, Canada ¢ 1-866-442-1293
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Agriculture and energy:
partners in prosperity, drivers in recovery

A perspective from the Canadian Association of Petroleum Producers

Agriculture and energy have more in common than you might think.

Both industries are national in scope, both are continually finding ways
to operate with less environmental impact. And both are essential to Can-
ada’s economy.

A truly national industry

As one of Canada’s largest industries, the oil and natural gas sector
contributes some $100 billion annually to the country’s GDP and provides
more than 500,000 direct and indirect jobs. The industry works with sup-
pliers and manufactures all across the country. For instance, outside of
Alberta, Ontario is the largest supplier of goods and services to the oil
sands, which in 2016-2017 spent $1.89 billion and worked with more than
1,100 Ontario suppliers. Through its multi-billion dollar national supply
chain, oil and natural gas is truly a national industry.

Improving environmental performance

Like farmers, ranchers and orchardists, Canada’s natural gas and
oil producers have a keen understanding of what it means to actively
commit to stewardship goals — reducing impacts on air, water and land.
Ongoing environmental performance improvement has always been
critical to maintaining a responsible, vibrant and competitive natural gas
and oil sector in Canada. To that end, the sector has been doing much
to reduce emissions, manage water more effectively, reclaim disturbed
land faster and enhance biodiversity. Just one example among hundreds:
by developing innovative technologies, the oil sands industry alone has
reduced per-barrel greenhouse gas emissions by more than 20 per cent
since 2009 and continues to reduce emissions.

Vital to Canada’s economy

Energy and agriculture are strongly entwined and producers in both
industries have a clear line of sight to reducing environmental impacts.

When it comes to calls for a ‘green’ recovery — agriculture and energy
are already there, leading the way to a better future for Canadians.

Over the coming year, as we emerge from lockdown restrictions,
phrases like ‘new normal, post-pandemic and economic recovery’ are on
our minds. Canadians are looking to industries from tourism and manu-
facturing to agriculture and energy to restart our recovery.

To learn more about the connection between the natural gas and oil
and agricultural sectors:

Using chicken feathers to purify oil sands process water: https://con-
text.capp.ca/articles/2020/profile-chicken-feathers

Petroleum in Real Life: Food, Fertilizer and Fuel: https://context.capp.
ca/articles/2020/pirl-fertilizers

Go to capp.ca or sign up for our online newsletter Context: Energy
Explained at context.capp.ca. @

CAPP

CANADA'S OIL & NATURAL GAS
PRODUCERS

I nutrient

stewardship

Maximum Yield
« Total Marketable cwt

Maximum Quality
» Lower Hollow Heart
« Higher specific gravity

« Exceptional ROI

Going For The Max
ALPINE K24° + ALPINE F18 Max”™
Foliar Applied At Tuber Initiation

Maximize Yield And Improve Tuber Quality With ALPINE K-Tech®

Efficient. Effective. Economical.

3 year, third party potato trials verify
ALPINE K-Tech performance.

ALPINE K24 and ALPINE F18 MAX

« Increase in > 6 oz tuber size

Maximum Fertilizer Use Efficiency
« K-Tech® - A Unique Potassium Technology

eK-Tech.

ALPINE Foliar Potato Program

Quantity: Total yield
467.4 cwt/ac

ALPINE Advantage
ALPINE Foliar +4.8%

Check 446.0 cwt/ac

Quantity: Market yield

ALPINE Foliar
Check 416.0 cwt/ac

446.3 cwt/ac +7.3%

% Tubers - over 6 0z
ALPINE Foliar 84.0% +41%
Check 79.9%

Tuber weight - oz
ALPINE Foliar
Check

+9.4%

Specific Gravity
ALPINE Foliar 1.0826
Check 1.0809

+.0017

% Hollow Heart

ALPINE Foliar
Check

2.1% reduction

|

www.alpinepfl.com « 1-844-655-PHOS (7467)

© 2021. Nachurs Alpine Solutions. All rights reserved. “ALPINE” “APLINE K24” and “ALPINE F18 MAX” are registered trademarks of Nachurs Alpine Solutions.
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TIMAC AGRO Canada introduced Top-Phos to Ontario with the ob-
jective of tackling challenges related to phosphorus blockage in the soil.
Commercialized in 40 countries and finalist of the 2019 Ag in Motion
Innovation Program in Saskatchewan, Top Phos (scientifically known as
complexed superphosphate) is a new and innovative source of P fertilizer
for Canadian growers.

Potatoes were a key crop targeted, considering that irremediable
phosphorus blockage on potato fields can reach up to 80% in Eastern
Canada(1). 2020 field trials validated the agronomics behind Top Phos,
as shown in Figure 1. The varieties observed were Colomba Yellows, En-
vol Whites, and Fenway Reds. Yield increased from 21% to 50% against
MAP. Similar trends were also observed in PEI (Innovator and Burbanks).

TIMAC AGRO markets its technologies through ag-retailers and boosts
a team of 11 Agronomic Technical Consultants (“ATCs”) to support its
Ontario operations. Business Unit Manager Corinna Ward said : “Our
motto is “Think Different & Farm Better”. We are here to help any farmer
or retailer that seeks to do things differently, bridging performant and sus-
tainable agriculture. We are fully integrated, we believe in proximity and
tailor-made solutions. This is what makes TIMAC AGRO unique”.

A family-owned business operating since 1959, TIMAC AGRO is new
to the Canadian market, but leverages on a global network of 2,400 ATCs
visiting 20,000 farms per day. The Company wishes to validate its results
with potato growers and seeks to introduce additional lines of products
in Ontario. Ward says that “although we have seen very positive results
here in Ontario as well as other countries with similar soil types, we always
want to replicate results locally to ensure the growers are getting consis-
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Top-Phos a success on
potatoes in Ontario

tent return on investment”. To learn more visit ca.timacagro.com or follow
TimacAgroCanada on Twitter.

References :

KHIARI, Lofti, and PARENT, Léon-Etienne. Phosphore et Pomme de
Terre : Diagnostic et Solutions , Soil and Agri-Food Engineering Depart-
ment, Laval University, - https://www.agrireseau.net/pdt/documents/
V12N5%20-%20PDT(1).pdf @

Estimted Yield (cwt/ac)

TOP-PHOS Controd TOP-PHOS Control TOP-PHOS Control

Calomba Yellow Enval Whate Fenway Red

EPTAM GAVEL REASON

LIQUID EC |

HERBICIDE (GR 8)

Trust Eptam Liquid EC for
control of a number of weeds
including Grasses,
Nightshade and Nutsedge!

FOR MORE INFORMATION CONTACT

RAY JANSSEN

ONTARIO CANADA SALES REPRESENTATIVE
289-922-8174 | rjanssen@gowanco com

egistered trademark

FUNGICIDE (GR M3, 22)

Help control Early Blight and Late
Blight in potatoes, Downy Mildew in
grapes, Downy Mildew suppression in
onions and Neck rot control in onions!

500 SC
FUNGICIDE (GR 11)

For control of fungal diseases in
Carrots, Cucurbit Vegetables, Potatoes,
Turnip Greens, Tomatoes, Ginseng,
Succulent Beans, Basil, and Tobacco!

Use the QR CODE to enter
for a chance to WIN a
Weber Q1200 Gas Grill!

https://ca.gowanco.com/norfolk-farms
-publication-gowan-canada-giveaway
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I[mnovate, or 1it's game DVeT:

®

Next-gen potato protection is here. Miravis® Duo is a clear level up

on foliar fungicides, offering improved early blight control and extended,
broad-spectrum disease protection. So now, you can take potato quality
from 8-bit pixelated—to crisp, clear HD. No cheat codes required.

X A
*XMiravis Duo BASus

To learn more about Miravis® Duo fungicide, speak to your Syngenta Sales
Representative, contact the Customer Interaction Centre at 1-87-SYNGENTA
(1-877-964-3682) or follow @SyngentaCanada on Twitter.

Always read and follow label directions. Miravis®, the Alliance Frame, the Purpose Icon and the Syngenta logo are trademarks of a
Syngenta Group Company. © 2021 Syngenta.




PRESS RELEASE

BASF receives Health
Canada PMRA registration
for Merivon fungicide

Merivon provides long lasting, broad spectrum
disease control and advanced plant health benefits
improving yield potential and quality

CALGARY, Alberta, February 9,
2021 — BASF Canada Agricultural
Solutions (BASF) has received
registration for Merivon® fungi-
cide from Health Canada’s Pest
Management Regulatory Agency
(PMRA). Merivon fungicide har-
nesses the power of two active in-
gredients, Xemium® (fluxapyroxad)
and AgCelence® (pyraclostrobin)
to address key diseases like black
rot and bitter rot in apples, and
Septoria leaf spot and botrytis
gray mold in blueberries. Also
registered in stone fruit, leafy veg-
etables, cucurbits, strawberries,
root and bulb vegetables, Merivon
fungicide is available for the 2021
growing season.

“With its unique combination

of active ingredients, Merivon
fungicide works across disease
lifecycles providing continuous

redistribution and extended resid-
ual protection even under adverse
conditions,” said Trevor Latta,
Brand Manager, Corn, Soybeans
& Horticulture with BASF. “The
combination of the two active in-
gredients offers more consistent
disease control to help maximize
yield and quality potential for grow-
ers.”

Growers can learn more about
Merivon fungicide and all other
BASF Canada Agricultural Solu-
tions products by visiting www.
agsolutions.ca. @
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POTATO GROWERS OF CANADA
LES PRODUCTEURS UNIS DE POMMES DE TERRE DU CANADA

Estimate of Canadian Potato
Production Dec 6,2019

Source: Statistics Canada Table 32-10-0358-01 (000cwt) Dec 6,2019

Diff
Province 2017 2018 5-yr avg 2& 1tg Vs. byr

Avg.
NFLD. 63 56 64 54 | -15.6%
PE.l. 24,463 22,600 24,575 25,200 +2.5%
N.S. 432 365 409 416 +1.7%
N.B. 15,159 15,670 14,914 16,400 | +10.0%
Que. 12,505 11,221 11,933 12,739 +6.8%
Ont. 7,830 6,919 7,509 6,705 | -10.7%
Man. 22,200 20,300 21,154 19,700 -6.9%
Sask. 1,625 1,454 1,612 1,500 -6.9%
Alta. 20,572 21,762 19,963 21,718 +8.8%
B.C. 1,824 2,100 1,871 2,145 | +14.6%
Canada 106,673 | 102,447 | 104,105 106,577 +2.4%

0.9% For 60 MONTHS!

Take advantage of pre-season savings now on
New Holland mid-range tractors.

Get ready for the season ahead during Dealer Days, your chance to save big on
New Holland mid-range tractors. Now get 0.9% FINANCING for 60 MONTHS*
on select tractors, including the T5 Series, PowerStar™ Series and WORKMASTER™
Series utility tractors. Take the savings now and take advantage of New Holland power
and reliability all season long.

Stop by or visit nhoffers.com to learn more. ‘; NEW HOLLAND

Special offers end March 31,2021. m

Halnor Equipment
297 THOMPSON RD. WEST, WATERFORD, ON NOE 1Y0
e n@lr http://www.halnor.com

FARM EQUIP. LTD. 519-443-8622

] *For commercial use only. Customer participation subject to credit qualification and approval by CNH Industrial Capital Canada Ltd. Offer ends March 31, 2021
cm CAPITAL See your participating New Holland dealer for details and eligibility requirements. Down payment required. Not all customers or applicants may qualify for this
nnnnnnnnnn rate or term. CNH Industrial Capital Canada Ltd. standard terms and conditions will apply. Example for new T5: Based on a retail contract date of January 1, 2021

with a suggested retail price of C$115,608 customer provides down payment of C$27,767.00 and finances the balance of C$87,847 at 0.9% per annum for 60
months. There will be 60 equal monthly installment payments of C$1,497.78. The total amount payable will be C$117,632.17, which includes finance charges of C$2,024.17. These offers
may not represent actual suggested retail price. Taxes, freight, setup, delivery, additional options or attachments not included in suggested retail price. Offer is nontransferable. Offer subject
to change or cancellation without notice. © 2021 CNH Industrial America LLC. Al rights reserved. CNH Industrial Capital and New Holland are trademarks registered in the United States and
many other countries, owned by or licensed to CNH Industrial N.V., its subsidiaries or affiliates
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OUR SERV

CROP PROTECTION e FERTILIZER
SEED « CUSTOM APPLICATION
AGRONOMY SERVICES ¢ HORTICULTURE

CONTACT NORWICH CONTACT SILVERHILL

773100 Highway 59 South, Norwich 1605 Forestry Farm Road, Langton
519-468-3720 519-875-4870
Ben Vanlagen Scott Dierick Randy Marshall Brian Michiels
226-228-2914 519-719-1359 519-909-9934 519-709-5189
Jeff Crowley Amber Van Ittersum Ron Sys Landon Giles
519-533-3616 519-608-4215 226-231-4481 519-410-2841
Walt Quilty Nick Davis

226-567-5694 519-983-9007

Sarah Pires-Lipsit
226-206-2469

ylvite.ca

Working Together, Growing Together.
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4~ Popcorn goes high tech

Popcorn is key to another generation continuing the family

-,

| tradition of farming in Norfolk County that dates back 170 years.

Blair and Livia Townsend are carrying on the
farming practice with Ontario Popping Corn Com-
pany, located on Reg. Rd. 60. Their company is a
great example of farmers finding a value-added
niche.

Popcorn was originally an alternative crop for
Blair’s father Robert when he was looking to di-
versify from tobacco 35 years ago.

“They started this business and got far too busy
to follow through so my husband and | decided to
buy it,” Livia said.

b WATERFORD
Appliances and More

HOLSTEIN
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Robert Townsend was well known in the area

for starting a lumber mill with his partner Bert

Abbott.

The Townsends’ main operation is on a farm
that has been in the family since the 1940s. It's
adjacent to the one their ancestors settled on in
the 1850s. Historical documents show a mill was
established on that property, but is long since
gone. Blair and Livia bought the original farm
when they needed to expand.

Blair said popcorn is grown “the old school
way”. Herbicides can be used in the spring to
keep weeds down, but Round-Up can’t be used.

Selling under its Uncle Bob’s label, Ontario Popping
Corn has a wide variety of unique products
available, including Pop-A-Cob, coloured varieties
and seasonings.

A spraying program for fungus and insects, similar
to what is used with sweet corn, follows.

About 150 acres of popcorn are grown annual-
ly, with most of it in traditional yellow. This is split

Please turn to page C2 —>

Bunkhouse Mattresses - ALL SIZES!
Gas and Electric Ranges & Cook Tops

Washers
Gas and Electric Dryers

TV’s - ALL SIZES!

www.appliancesandmore.ca

Same Day Delivery!

Special Farm Volume Discounts
Bulk Order Specialist

Hook-up and Installation of Products

-8
-

FRANK, DARCY, AND FAMILY

919-443-8670

3 Alice Street, P.O. Box 1290, Waterford, ON NOE 1YO0 - waterfordappliances@gmail.com
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Popcorn goes high tech

Continued from page C1

between yellow butterfly and yellow
mushroom. Smaller acreages are
planted in six other varieties, which
include strawberry red, Shamu
blue, ancient grain, purple passion,
white hull-less and organic.

Organic is grown in designated
fields with no pesticides and no
commercial fertilizer. Manure can
be used that has been certified by
the Organic Council of Canada.

Asked about how the organic
variety started, and has grown to
about 20 per cent of volume, Blair
answered, “We need as many
products as we could create. We
got into organic in a small way and
over the years it has grown.”

After planting, the popcorn oper-
ation involves a lot of innovation and
technology.

Like other corns, the popcorn
is rotated in the fields. It can’t be
rotated with field corn though as
cross-breeding could occur. Other
crops grown are soybeans and
food grade beans.

Harvesting is a two-step process.
For the regular popcorn, picking is
done with a combine.

“My husband tweaked the
combine so it doesn’t destroy the
popcorn kernels,” Livia said. “lt is
different than field corn in it cracks
more easily. The timing has to be

% LOCAL EXPERTS
AVAILABLE

i
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Ontario Popping Corn is a family operation where all members of the
Townsend family play a role. Left to right are: Blair, Livia, Tanner, Courtney

and Mitchell.

right for harvest because if it is too
moist it will crack.”

The Pop-A-Cob, which is a
unique product for Ontario Popping
Corn’s Uncle Bob’s brand, are all
picked and cleaned by hand. With
these unique products, the entire
cob is put in a microwave to pop.
The result is much more tasteful
than traditional microwave popcorn.

Although it grows from a corn
plant, the similarities with field corn
end at the combine. After that, pro-
cessing is unique and involves more
computerization.

The drier for popcorn differs from
a traditional corn drier, although it’s
still done in large bins but with a
different configuration on the inside
and different airflow. “If you dry

| @

TOOLS & SOLWIENS FOR

IRRIGATION

: MACHINERY |

1.800.815.9929
519.426.9929

DUBOISag.com

MULCH & TUNNELS B

ROW COVERS & NETS

DuboisN

Agrinovation 4

630, Ireland Road
Simcoe, Ontario

popping corn too quickly, you can
crack the kernel.”

After drying, the popcorn needs
to be cleaned and sorted. A series
of conveyors sort the kernels by
size. They are also polished in this
process. The last step in this pro-
cess is all kernels going through a
computerized optical sorter. This
specialized piece of equipment is
set up to examine each kernel and
recognize cracked, spotted and
other imperfect kernels and use an
air jet to remove them.

Packing is done by hand, in
smaller bags for retail and large
50-pound bags for commercial op-
erations. The smaller bags include
900-gram plastic bags sold at local
retailers and smaller 250-gram bags
that are sold both individually and

as part of gift boxes. Although it has
taken a hit this year with COVID-19
restrictions, Uncle Bob’s Popping
Corn is often sold as part of fund-
raising programs through schools.

There are also popcorn season-
ings, microwave poppers and other
value-added products sold by the
company.

The company has grown to
the point that, according to OFA
statistics, it's the largest popping
corn producer in the country. It is
Local Food Plus Certified and Cer-
tified Non-GMO. The Townsends
received the Premier’s Award for
Agri-Food Innovation in 2011.

Company growth reached the
point another generation is involved.
Son Mitchell assists Blair with
the land work, cleaning, bagging
and loading trucks while daughter
Courtney runs the warehouse, pro-
cesses orders and gets products
out the door. Livia oversees the
office. Another son Tanner has an
outside job, but still assists with
marketing. During harvest, one off-
shore labourer is employed as well
as two local ladies.

While Ontario Popping Corn
Company has grown in leaps and
bounds since its inception, more
growth is planned through seeing
new varieties, markets and val-
ue-added options.

“We need something new to
keep things exciting,” Livia said. @

PRODUCTS

e Fertilizer - granular, liquid
¢ 28% Nitrogen

e Chemicals

¢ Fumigants

e Lime

e Seed

e N-Niro Soil Amendment
¢ Greenhouse Supplies

SERVICES

e Fertility Pesticide Recommendations
¢ Custom Application

¢ \/RT Fertilizer/Lime Application

e Soil/Tissue Sampling

¢ GPS Mapping

e Crop Scouting

e Custom Seed Treating

e [P Programs

¢ Equipment Rental

1 ! IS : ‘ It : | L ! £ ! ‘ T4 ) _f‘:i. :’ "_. f
218 Qakland Road, Scotland ON * 519-446-2218
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“Your Soil is Darker!”

Neighbours asked Larry “What are you doing?
You soil is darker!”

Larry Davis at one of the fields spread with
biosolids by Wessuc Inc.

Director at OFA (Ontario Federation of Agriculture).

SN,
WweddUC

“Neighbours ask what are you doing? You
soil is darker!”

Larry started getting asked this question
after he started land applying biosolids.
He currently works with Wessuc Inc. to
get his multiple fields spread.

The first time Larry worked with Wessuc
was in 2010. Wessuc spread biosolids on
his fields and since then they have
continued working together over the
years. Wessuc has cleaned out his
storage tanks, and applied biosolids onto
his many fields.

“The next year, when the soy
beans were all grown, you
could see right to the line
were the spreading stopped.”

Larry stated that his plants were fuller,
richer, and healthier by applying biosolids
just once. You don'’t have to apply them
every year but when Larry’s neighbours
asked if he was applying them again he
replied “Yup! It's good for the soil!”

When asked about the Wessuc Larry
replied “The company who does it is very,
very respectful; great staff! They are a
good company, good and respectful on
the road, or the side of the road! They are
conscientious about what’s going on
around them!”

Larry Davis has been farming since day one, it
is no wonder he plays a leading role in the
OFA (Ontario Federation of Agriculture). After
a fruitful year of crops a OMAFRA came down
to look at sail pits. They checked the soil
structure, and the soil pit showed that the
earth worms were there and the earth was
richer where the biosolids were applied!

“It's pretty important to bring the nutrients back
into the soil that we have taken away.” Larry
sees the importance of keeping our soils
healthy. The field we were standing on was
covered with a layer of dirt but underneath
was all gravel, yet the soil was rich, and the
plants a vibrant green.

“We depend on the cities to keep their waste
separate. If we could keep human waste and
industrial waste separate and keep it out of the
stream for processing biosolids, then the
product is great! The soil is a great filter and
the products we grow will take the product
back.” Larry stresses the importance of
keeping the waste water streams healthy so
that the soils are healthy.

He has been living and breathing farming
since he was a young boy. Larry pointed to his
hat which had the slogan written “In soil we
trust.” Larry is a strong believer in healthy soil,
biosolids, land application, and wants to share
the benefits with others! Larry grew up in Brant
wants to see the county continue to grow and
thrive!
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GOING, GOING, but not yet gone

As a young lad, Garry Bartlett tagged along with his dad to frequent auction sales. As a
young man wanting his own business, auctioneering looked interesting. He attended the
Worldwide College of Auctioneering in Mason City, lowa in 1976 where he learned the art of
the auctioneer’s chant and the business aspects of any type of auction. Following this he

returned to Haldimand county to start out on his own.

At one of his first auctions, he was interrupted halfway through
the sale by “Grandpa” Webb Slack. “You're doing ok, son”, he said,
“Want you to see me at Hagersville on Friday.” The job at Hagersville
Auction Centre, now run by Slack’s great grand-daughters, lasted
for 37 years.

Garry has auctioneered at many sales in Haldimand and Norfolk,
mostly farm, household and antique sales. He has been part of car
auctions in Oshawa and Toronto, where multiple auctioneers sell up
to 2000 cars in a day.

Auctions are usually put together when a family farm is sold or to K
clear out an estate. Garry has some interesting memories of var- \
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WWW.LRSHELTERS.CA‘
. Hamilton: info@LRSHELTES.ca |
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All RT Shelters
meet a minimum

snow load of 50 psf . . .
ious items that have come under his

hammer. “Some of the antiques are
interesting,” he remarked, mentioning
a carved walking stick topped with a
royal crown that sold for $2300. He
also recalled a collectible car —a 1955
Chevy, and a still for making home-
made brew.

He chuckled as he mentioned a
sale in Port Dover, which
was supposed to be
a ‘small evening sale’
That one ended up
lasting two days — from
6 pm to 3:30 am the first
day, and from 10 am to
5 pm the next. The fam-
ily had found more stuff
in the house than was
expected.

The most valuable
things he has sold are
real estate and large farm machinery,
while some of the most surprising and
interesting items are exotic animals.
He has sold a monkey and a camel,
a female llama cria (baby) for $10,000,
and ostriches and emus at $5200
for a pair. The first pot-bellied pig he
sold brought $650. He has
auctioned for the Canadian Or-
namental Pheasant Game Bird
Association at their twice-yearly
sales.

For many years Garry’s dad
Ken stood by his side as clerk
for his sales; following his retire-
ment Denise Reid has worked
in that capacity. Garry’s daugh-
ter Crystal now works with him
as well.

RT Shelter
30x60 24 mil tarp cover
(no end covers)

$8,736

RT Animal Housing
14 mil tarp cover/end covers  double white poly/roll up sides
from 30x100 $12,799 from 30x100 $11,727

[ A

42’ wide Truss Shelter
Tarp cover 12 0z/24 mil.
Call for pricing details.

RT Shelter
24x30 14 mil tarp cover
( no end covers)

RT Shelter
24x48 24 mil tarp cover
+back end cover from

RT Greenhouse Kit
20 x 36 double poly cover
from $3,320

RT Greenhouse Kit
30x96 double poly cover
from $8,718

RT Greenhouse Kit
30x60 double poly cover
from $5,912

e

Garry Bartlett in action at an auction. Left to right, father Ken Bartlett, Denise Reid,
Garry Bartlett, Bruce Williamson, daughter Crystal Bartlett.

Garry mentioned one man, the late
Bruce Williamson, who attended most
of his sales and was always willing to
make a bid to start the ball rolling. Gar-
ry learned that if Bruce said, “to start,”
that he wasn’t really interested in the
item, but if he just bid an amount, then
it was something he wanted.

Garry stated that 2020 has been, “a

dead year due

He has sold a o oVt
e is still

monkey and a auctioneer-
ing  when

camel, a female he can but
llama cria (baby) has so far
resisted

for $10,000, and the trend to
ostriches and emus dol on-line
. sales, as

at $5200 for a pair. 1o  knows
how  time

consuming it would be to photograph
and catalogue each item. For now

he is working at stump grinding and
post hole digging, but for the future,
he plans to, “keep on going for another
20 years.” @




Norview Gardens Ltd. grows into a
successful ornamental grasses niche

Paul Scharringa has grown into a successful
niche in the ‘other’ grass market.

“These are landscape plants,” he explained of
Norview Gardens Ltd.s expertise as one of Cana-
da’s leading decorative grass suppliers - which can
be confusing to some. “They think it’s marijuana”
he laughed.

Scharringa grew up in the greenhouse busi-
ness, his family growing tomatoes, cucumbers and
lettuce before transitioning into flowering bedding
plants. He and his brother started a garden centre
in Kitchener, experience which convinced Paul his
heart lay in growth rather than retail.

He was able to source OMAFRA tobacco di-
versification funding with the assistance of Mike
Columbus, taking this route after his initial crop
choice was already taken. Scharringa was seeking
a niche he explained, rather than entering the ‘dog
eat dog’ world of established crops.

“I thought hey, let’s try something different.
And here we are - ornamental grasses.”

Decorative grasses are landscaping plants
Scharringa explains, ranging in height from a
few inches to three, four or even five metres.
Low maintenance - essentially only requiring
pruning in the spring, they are valued for visual
attractiveness, hardiness (some can tolerate
road salt), erosion control and ability to thrive
in sunny or shady locations.

“There is a grass for every occasion,” says
Scharringa, noting they contribute to a land-
scape even dried up during dormancy, they
are targets for birds, frost and snow.

“They are very attractive in winter too.”

Upon the company’s 1996 founding, a few
American entities were supplying ornamental
grasses, but none to his knowledge in Canada.

“l think we were one of the first ones this
side of the border.”

At the time, landscaping perennials were
just starting to take off says Scharringa, and
grasses ‘were unheard of!’

“That was totally uncharted waters.”

Norview Gardens’ 2628 Windham Road 19
property was selected for its beauty and as
a great place to bring up a family. Operations
began with three small greenhouses totalling
6,000-square-feet in total area and an initial
selection of 35 varieties of grasses and peren-
nials such as bleeding hearts. The latter were
included for diversification, but the popularity
of decorative grasses led to an exclusive focus
three years into the venture.

“It kind of took right off.”

Norview Gardens quickly became the
ornamental grass source for one of Canada’s
largest nurseries, says Scharringa.

“To this day, they are still our biggest cus-
tomer.”

Grasses are grown outside, dug, ‘bare-root-
ed’ and split into individual plants. They are
sold either as plugs or liners (smaller plants like
trays of pepper or tomato plants) or as larger
plants in one or two-gallon pots, ready for
landscape planting.

“The landscape-ready stuff is more local,”
Scharringa explains.

Plugs or liners are often sourced by green-
houses or garden centres who grow them
to a landscape-ready size. Norview Gardens
ships product all across Canada, but its main
markets are in Ontario and Quebec. Its green-
house space is divided between processing
and growth of the two end products, a con-
stantly-shifting workspace of growth process.

“The place is always full,” says Scharringa.

There are of course, challenges.

“It's like any other farm venture, there are always
surprises,” says Scharringa, listing weather, bugs
and disease. “It’s all part of growing.”

Across its history, the business has gradually
evolved to 250 varieties of ornamental grasses,
150,000-square-feet of greenhouse space, em-
ploys between eight and 12 during quieter and
busy seasons respectively, and has seen Paul’s
son Jeff join the venture as co-owner.

“Pay your bills and then go ahead,” Paul Schar-
ringa summed up. “That’s how we built this com-
pany.”

And while he has found agricultural success in
a niche, it’s very common principles which have
propagated it ongoing growth.

“Price is important, but it's not always the most
important,” Scharringa concluded. “It's always
quality and service which are number one.” @
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Atleft, Norview Gardens Ltd. founder and President
Paul Scharringa, and son Jeff (right), who is a
co-owner of the ornamental-grasses production
business.
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Titan Trailers - Courtland
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Call us FIRST for great deals on new wells & pump systems
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Billiards bragging rights up for grabs with
Persaud’s return home

As of Friday, January 22nd, billiards bragging rights were up for grabs inside the DeDecker bunkhouse.

Until that point, they had indisputably been owned by Rishi Persaud. But as of that date,
Persuad was finally getting on a plane to return to his Sangre Grande-area, Trinidad home.

“Very excited,” he said, quite prepared to
exchange his cue stick for a delayed Christmas
celebration with his wife and two children.

Persaud has been working for the DeDeck-
ers through the Seasonal Agricultural Worker
Program since 2016, attracted by the promise
of more and steadier employment than in his
home country.

“It pays more and a sure job every day,” says
Persaud, who uses the money earned to pay
bills, purchase food and support his wife and
their children, aged six and two.

He came to Canada for the first time ‘for
the experience’, returning after enjoying it and
finding it financially productive. This year was
complicated by COVID-19, with those choosing
to come taking a risk.

“We had to pay for everything but weren’t
guaranteed a flight.”

He and his bunkmates did make it to Canada
August 17th, months after their regular May ar-
rival timeframe. They expected to return home
in October, but after preparing mentally and
physically, including taking a COVID test, were
informed their flights were cancelled.

“That was a pain-
ful one,” Persaud

When you summed up of an
extended period
help out of limbo. “Noth-
your fami/y, ing to do, just in
. the  bunkhouse
it helps you waiting, you don’t
out in the know what’s go-
ing on.”
long run The fact they

were able to apply

for and receive El
certainly has helped, Persaud forwarding it on
home, where his children and wife are in lock-
down.

"}V .

From left, Vincent Williams, Rishi Persaud, Joseph Yearwood and Keiroy Subit are among a group of
Trinidadian migrant workers who faced an extended stay in Canada. Persaud boarded an airplane Fri.,
Jan. 22 in order to head home while the remaining three have elected to stay for the 2021 season.

“She’s just waiting as well, it's hard for her
and the kids.”

In between climbing the bunkhouse billiards
rankings, Persaud did get to experience his first
snow, finding it a mixed blessing.

“It looks good on TV,” he explained. “But it’s
cold.”

Farmer Quinton DeDecker did what he could
Persaud credited, seeking information and a
solution.

“It was only recently we got an answer.”

Persaud looks forward to seeing his family
and ‘maybe a friend or two’ upon his return,
and also taking clothes and toys to his kids. He

. MORRISON

REALTY LTD BROKERAGE

FOR BUYING AND SELLING FARMS
PLEASE CALL

Matt DeVos
Sales Representative

519-410-7676

Dean Morrison
Broker of Record

519-909-0340
1696 Windham Rd. 9, Windham Centre

519-443-7352

Linda Allison
Sales Representative

905-449-3485

Rose Ravin Josh Manary

Broker / Branch Manager

519-983-6281
93 Bidwell St. Lwr., Tillsonburg

519-688-7678

MM s www.morrisonrealty.ca

Sales Representative

519-983-0377

plans on returning to work in Canada again -
2022.

“Next year, not this year,” he confirmed fol-
lowing what certainly has qualified as an expe-
rience.

“l don’t regret it, but good and bad.”

Persaud is returning home with the blessings
of his bunkhouse mates. Unlike their married
counterpart, Keiroy Subit, Vincent Williams and
Joseph Yearwood have elected to take advan-
tage of an opportunity to stay in Canada for the
2021 work season extended by the Canadian
government in light of 2020’s special circum-
stances. In part, Subit’s decision is predicated
on the uncertainty of being able to return to
work in Canada in 2021, should he return to
Trinidad now.

“We are not sure how the circumstances
will take place if we go back home.”

He came to Canada in 2020 warned there
may be difficulties returning home due to
COVID considerations.

“But | didn’t expect it to be like this.”

He is a ‘tradesman’ in Trinidad, working in
carpentry, painting, welding, construction and
drywalling, finding the regularity of work and
return better in Canada.

“For betterment, to help out at home, mon-
eywise,” Subit explained of his maotivation,
supporting his parents and other relatives
financially. “When you help out your family, it
helps you out in the long run.”

He does miss family and friends, but aside
from a non-productive routine of ‘no work,
just staying home,” watching TV, eating and
playing billiards,” it hasn’t been horrible.

“I've always wanted to experience winter - a
first time for everything,” he said, embracing
the cold. “The only thing | mind is the windchill.”

If Subit had to sum the entire experience
up in one word, it would be ‘interesting.’

“At the end of the day, it is what it is,” he
shrugged. @
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Robinson Famlly farm

Jason Robinson and father George of Courtland go
against the image of farmers being generations-old
operations that have expanded.

George operated a farm equipment business
in Courtland, Robinson Farm Equipment. In
1990, he bought a farm as an investment. Then,
about 10 years ago, he retired from the farm
equipment business to farm full time.

Growing up, Jason always had a taste of
farming as his grandfather Lyle had a farm in
Courtland. Besides running the farm, he did a lot
of custom work planting and combining, along
with his wife Eleanor. Jason remembers his
grandmother and grandfather working as a team
providing custom hay baling. Both knew how
to operate the machinery and his grandmother
taught Jason how to drive a tractor.

After his grandfather passed away, Eleanor
sold the farm to Titan Trailers. After graduating,
Jason started to work for Cargill and then was
an owner in a custom spraying business for 10
years.

After both father and son got out of their re-
lated businesses, they started farming full time.
The operation has grown and they now farm
1,100 acres, three-quarters of which they own.
The land is split between sweet corn, oats and a
rotation of field corn and soybeans.

Sweet corn covers about one quarter of the
operation. They have a deal with a processor
where the Robinsons plant the corn, apply her-
bicides to keep down weeds, apply insecticides
if necessary and then let the crop mature. The
processor uses machine harvesting to harvest
the crop.

“We just take it to the
point it’s ready to harvest
and that’s it,” Jason said.

The oats are then plant-
ed as a cover crop where
the sweet corn was.

“We wanted something
after the sweet corn came
off,” Jason said. “I don’t
like rye because the winter
won'’t kill it and | would have
to defecate it in the spring.
With oats, the winter will kill
them off.”

The problem was find-
ing oats for seed.

“We couldn’t find any
SO we started growing our
own,” Jason recounted.

The oats have been successful. “It cuts down
our chemical use and builds organic matter.”

Besides the oats planted as a cover crop, an
additional 25 to 30 acres is planted in March to
harvest for seed. “What is harvested is seed for
the cover crops in the fall,” Jason said. “Any left
over, we sell for seed.”

Winter is time for the Robinsons to service and
repair their equipment. They also build some of
their own equipment, and in particular irrigation
equipment, for both their own use and for others.
Winter is also time to truck corn.

Jason, left, and George Robinson of Courtland are relative newcomers to
farming, buying their first farm in 1990. Besides their cash crop operation,
the duo also build some irrigation equipment for their own use and for others.

In 2003, an elevator to dry and store their corn
was added.

This is a family operation with Jason’s
wife Arlene helping on the farm when she
isn't busy with her embroidery business.
In the fall, the Robinsons hire one person to help
with harvest, either driving the truck or grain
buggy.

“The rest of the year, we do it ourselves,”
Jason said. “We farm based on what we can do
because good help is hard to find. If we can’t
handle it, we don’t do it.” @
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Dogs on Guard — Predators Beware!

If you drive along the Blue Line near Simcoe you may see lots of sheep grazing orchard land; if you look a
bit closer you may spy several big white fluffy dogs amongst the sheep. These are Livestock Guardian Dogs
(LGD) - ancient breeds that have been specifically raised to stand guard over their charges — sheep, goats,
cattle or whatever livestock they are bonded with.

: Guardian dogs will challenge
A - A . 4 X Ve i A and scare off stray dogs, coyotes,
T A T E o, ¢ _oEEE R Y wolves, bears or cougars - pred-
X DATIC RN R g X 2 ators that would enjoy a meal of
NN e mutton or beef but are not interest-
' ed in an encounter with a large and

unfriendly dog.
These dogs are owned by Carrie
T, T T Pey AT F : Woolley, who runs over 800 ewes

$ik
47

VAT N i o i ,*'-'v-‘::n': “.}_ ' “" ”-—T -ﬁ- l-‘!hi"' 3 2 .

,LJ‘*' AR (G fi 70l o i K S oopeoey e st a0 : = n orghards, woodlots and corn

G s i Y i 4 m-:, B e \ e fields in the area. The sheep range

ey \ S P outdoors year round, accompanied

%’-‘\""‘“'f" A by their faithful guardians. Carrie

?’ , .~ stated that her losses are less than

L7 Six per year, mostly lambs in the

) spring. Her dogs are mostly Great

- Pyrenees or Maremma; a couple

il are part Akbash. One of these,

_ i e p— & Rex, a cross between Pyr and

ol i S = dd . Akbash has killed two coyotes so
far this year.

: There are many breeds of dogs
B e R that have been developed for this
i i, il ‘éj AR - purpose, mostly from Europe.
By K g eIy 2t L R b One of the most popular in North
A PA : N R SR R ) { { \ America is the Great Pyrenees,

o (s

ey ]

/ developed in the mountainous area
i Tl § between France and Spain. Katie
' Goliboski of Hagersville breeds
Chienne, a Great Pyrenees, is backlit by the setting sun as she stands in front of her flock. Great Pyrenees. She stated that
Pyrs are the softest of the guard

dog breeds, being not at all people aggressive as a rule. While effective
guard dogs against predators, Pyrs tend to bark to intimidate rather than

clark’s MObiIe Homes attacking whenever possible. ,One drawback to Pyrs is that they want to

www.clarksmobilehomes.com patrol a much larger area than the typical southern Ontario farm, and it
£ o requires a five or six foot fence to contain them.

519-822-3930 | Hwy. 124 Guelph, ON Sheri Purcell tried llamas for protection before getting her first Marem-

Monday - Friday 10am - 5pm, Saturday 12pm - 4pm, Sunday Closed ma. She has a lot of coyotes in her area and lost several sheep each year

in spite of the llamas, which tended to stay together and not watch the

OVER 50 HOMES ONSITE! sheep closely. Sheri found the dogs to be, “way better ... no comparison.”

She added a second Maremma and found that the dogs became a good

16 X 80 FAIRMONT SHOW HOME team, with “Olive” taking night shift and “Oscar” watching the flock by day.
We have sold over 2000 mobile homes and this is the NICEST EVER!
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Maggie, a Great Pyrenees owned by Carrie Woolley comes close to

the fence while her partner Thelma, a Maremma is more suspicious. . , .
This pair guards one of Carrie’s four breeding flocks and the photo Sheri Purcell’s Maremma Osqar, now retired to a smaller flock on a
demonstrates the one of the differences between the two breeds. smaller acreage near Hagersville.

Either one went to aid their partner if an
alarm was sounded. In eight years with
those dogs, Sheri lost only about four
sheep. Sheri pointed out that Maremmas
do not wander — they are always with their
sheep, and that they are not as vocal as
some other breeds. They are not people
aggressive but tend to be rather aloof with
strangers.

Kuvasz, a Hungarian breed, are a more
intense and reactive dog. They are more
aggressive and more wiling to engage
with predators; “If they encounter a coy-
ote they’re going to Kill it,” stated Kuvasz
breeder Krisztian Vas. Kuvasz work fur-

If they encounter
a coyote they’re
going to Kkill it

ther out from a flock or herd than Marem-
mas, and patrol their territory, but are not
as prone to wander as Pyrs. Kuvasz are
also more aggressive to people; Vas stat-
ed that someone cannot go into his flock
without him being present.

Other LGD breeds can be found — Ak-
bash, Anatolian Shepherd, Komondor,
Kangal, Polish Tatra, Sarplaninac, Tornjak.
Armenian  Gampyr, Slovakian Cuvac,
Caucasian Ovcharka, Tibetan Mastiff
and many others. Each breed has its
own characteristics with some being very
tough and some quite soft.

Those looking to add LGDs to their
operation should consider their needs be-
fore choosing their breeds. Many mixed
breeds are available — these dogs may or
may not prove to be effective guardians.
It is important to be aware that some may
also have temperament issues. @
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Holstein Canada

For well over one-and-a-quarter century, the Holstein Association of Canada
has been an important factor in the Holstein dairy industry in Canada. From its
beginning in 1884, originally as the Holstein-Friesian Association of Canada,
through incorporation in 1901 and forward to the present, Holstein Canada
has recorded the history of the breed in this country.

The first Canadian registrations in 1892 (previous-
ly done with the American Association) have turned
into new records in animals registered in 2019
(316,302 animals registered), a sign of how the As-
sociation has become a key player on the Canadian
Holstein scene. Friesian was dropped from the
breed name in April of 1981 by majority vote
at that year’s Annual General Meeting. Current
membership stands at 10,500.

The 1920s saw the introductions of the True
Type model and the Classification system,
with Master Breeder Shields debuting in the
‘30s. Registration of calves born from artificial
insemination (Al) was first possible in 1940,

The name tuusted i Notfoll for att you
well needs fo' over 50 years!

and certification of Al was achieved. 1958 saw the
launching of the Star Brood Cow award program.
The 1970s through ‘90s saw big changes, includ-
ing the registrations of the first embryo transplant
(ET) and Red and White calves. Computerized
registrations were also initiated, and ear tagging
became mandatory in this time. The first National
Judging Conference took place in 1989. During the
90s, the bi-monthly InfoHolstein publication became
available for all Association members; the decade
also saw some historic firsts, including the first Cow
of the Year award (given to Comestar Laurie Sheik)
and launch of the first website. The first iteration of
Holstein.ca included the Animal Information Sheet
(AIS) tool that made pedigree information
available online for free, 24 hours a day.
Advancements and achievement came in
rapid succession at the turn of the Millenni-
um: the first National Young Adult Holstein
Convention, the new head office on Cor-
porate Place in Brantford, the introduction
of the Electronic Application (ERA), the
establishment of an All-breed Classification

Under this program,

no two animals have
the same identification
anywhere in the country

system, the first Century of Holsteins Award
presentation (to Hoskins Farms Ltd.), and the
introduction of electronic transfers. All this in
just the first seven years!

Progression never stopped, with the
launch of the national genomic testing ser-
vice - in partnership with Semex Alliance - in
2010, the 2012 World Holstein Conference
held for the first time on Canadian soil, and
the introduction of All-Breeds Registration.
Holstein Canada began registration for
Canadienne in 2013, followed by Ayrshire
in 2014, and Brown Swiss, Guernsey and
Milking Shorthorn in 2016. The 1,000th Mas-
ter Breeder Shield was awarded in 2015 at
the National Holstein Convention in Calgary,
Alberta.

New, more efficient Herdbook software
was launched in 2016, and Holstein Canada
became the service provider for Animal Care
Assessments as part of the DFC proAction®
Initiative. Association classifiers take notes
concerning animal care and on-farm assess-
ment results that are passed on to DFC.

Today Holstein Canada stands as a leader
in the industry, helping to improve Holsteins

Residential / Agricultural / Commercial

across the country. The Association is seen

: as a leader in dairy genetics, not only here
8 Water 6 Dewatermg . . but around the world. It maintains the Hol-
8 Gas ) Pumps / Installation / Service stein Herdbook, and works with the National

Livestock ID Program, now under the um-
brella of DairyTrace. DairyTrace is a national
animal traceability program administered by
Lactanet Canada in partnership with Dairy
Farmers of Canada. Under the national dairy

8 Geothermal 8 Decommissioning

Fully Insured and Licensed by MOE

519.718.3162 | E-mail: davevankesseldrilling@gmail.com
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cattle traceability program, Hol- - ' -
stein Canada provides tag order-
ing and customer service for dairy
producers outside Quebec. Under
this program, no two animals have
the same identification anywhere
in the country, and tracing animal
movements becomes possible
for the protection of the industry.
Holstein Canada has modified its
breed system so that registration
numbers match the national D
numbers.

Junior promotion is important
to Holstein Canada. Although not
a new program, the revamped Ju-
nior Member program is working
to connect young Holstein enthu-
siasts with the Association. It is
interesting to note that 4-H is now
attracting more non-farm kids that
haven’t had previous knowledge
of the Association and Holstein
Canada is committed to making a
place for these youth. There is also
a Young Leader program, which
is a big commitment for Holstein
Canada.

With genomic research and
testing now a common tool to help
identify which animals will maxi-
mize profitability, Holstein Canada
continues to stand ready to assist
farmers in using this tool most
efficiently and to support Holstein
breeders in maintaining their repu-

tation for superior cattle. @ Holstein cows in the herd of Stanley Heeg of Hagersville watch the photographer with interest while standing at the
flex feeder where feed is always available.
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It also has begun on the back end of a chainsaw for
a Norfolk County farmer, stepping up to the plate or
in this case woodpile, in support of migrant workers

marooned on his Delhi-area property.

“Had wood to cut, need something to do, so
cut wood and put it for a good cause,” Quinton
DeDecker summed up of a unique back-40 fire-
wood fund-raising project.

In short, DeDecker posted a Facebook
message Mon., Jan. 18th, offering pickup truck
loads of wood for sale for $65 cut, or a $30 DIY
option. With the exception of a modest fee to
offset fuel and machinery expenses for the for-
mer, all proceeds will be donated to Trinidadian
migrant workers converted into winter residents
by COVID-19 pandemic-related restrictions im-
posed by their own country.

The concept was raised by a neighbour in
response to tops left by logging, combined with
dead ash trees devastated by invasive borers.

“Gets me out of the house and tidies up the
farm,” said DeDecker, who received orders for
six loads within 24 hours of his initial post. “It's a
win-win situation.”

Hindsight is 20/20, ironically also when refer-
ring to 2020’s unique agricultural challenges.

Having purchased a property in 2018 and sur-
vived his first ‘set up’ year as a tobacco farmer
in 2019, Quinton DeDecker recalls remembering
how much he was looking forward to 2020.

“Boy, was | wrong,” he said, managing a wry
laugh.

DeDecker’s plan in conjunction with his father
Noel was four Seasonal Agricultural Worker
Program (SAWP) participants arriving in the first
two weeks of May, followed by an additional
six in July. COVID delayed their arrival, but also
created a pool of local labour that is not typically
available, bridging the gap until six migrant work-
ers from Barbados arrived in July. The four Trin-
idadian workers who had expected to arrive in
May, got here in August says DeDecker, served

&

10

® 519-679-5440 / 888-734-8888

Aylmer ¢ Delhi ¢

DeDecker pulls out chainsaw for
unigque flrewood fundralser

Charity it is said, begins at home.

their 14-day quarantine
period and were ready §
for work September 1st. §

“On September 18th
we froze solid, and were
done for the year,” said
DeDecker, leaving the
latest arrivals with 17 |
days of harvest under
their collective belts.
“There was work after
that, but we wrapped
up October 10th.

“Quite the year.”

The six Barbadians
returned home without
issue and the four Trin-
idadians were prepared to return at the ‘tail end’
of October says DeDecker, but were denied by
home-based regulations.

“They just say, flight cancelled.”

Subsequently, Trinidadians have been given
the option of returning home or staying in Cana-
da through 2021, where they have been issued
adjusted work permits and qualified for El pay-
ments. Rishi Persaud elected to return home to
his wife and two children and departed Fri., Jan.
22, planning on coming back to Canada in 2022.
Compatriots Keiroy Subit, Vincent Williams and
Joseph Yearwood have elected to stay for the
2021 season, through to October.

“A fight to get them here and a fight to get
them home,” says DeDecker. “You have to feel
for them, you want the help here, but you want
them to see their families too.

“l guess now it’s just make the best of the
winter for them so they’ve got a good Canadian
experience.”

@ mcfarlanrowlands.com

Dorchester ¢ Ingersoll ¢ Kitchener ¢ Langton ¢ London

Norwich e Strathroy ¢ Tavistock *Thamesford ¢ Tillsonburg ¢ Sarnia

Far rlght Qumton DeDecker has pulled out hIS chalnsaw in support of a
unique firewood fundraiser in support of Trinidadian workers (left to right:
Vincent Williams, Joseph Yearwood, Keiroy Subit and Rishi Persaud) facing
an extended stay on his Delhi-area family farm.

The four Trinidadians transitioned from their
regular bunkhouse into DeDecker’'s man cave,
equipped with a pool table and better suited to
winter living.

“The community has been pretty good,” he
added, citing ‘outreach’ including donations of
clothing and groceries. DeDecker also does
what he can respectful of COVID regulations to
maintain personal contact.

“Try and make them feel they’re not alone,” he
said of activities which have included toboggan-
ing. “Kind of beat them up sledding behind the
quad,” he smiled.

“Try and make it enjoyable, show them what a
Canadian winter is.”

The weather hasn’t been the issue it might
have been anticipated to be DeDecker con-
cedes.

“They keep asking me when it’'s going to get
cold,” he said, noting a habit of going into town
in shorts raises eyebrows. “So | guess in a way
they make us look bad,” he laughed.

If there has been a positive to the year, it
may be heightened public appreciation for
the sacrifice and contribution migrant work-
ers make to not only the Canadian economy,
but its food security.

“People actually might have realized a
little bit where their food comes from,” says
DeDecker, ‘sickened’ by a publicly-funded
broadcaster’s portrayal of migrant worker
programs.

“I think the bottom line is, if we treated
people without respect, they wouldn’t come
back to the same farm year after year or this
program would not exist.”

The past year’s situation has not ideal,
however as it extends into 2021 there is a
collective effort to accept and meet its chal-
lenge.

“Make the best of it and try and help them
get through,” said DeDecker.

The firewood fundraiser is part of that
overall goal, has generated positive com-
ment, and also gives DeDecker something to
do while preparing for an upcoming year he
sincerely hopes is better than its predeces-
SOf.

‘Just do what you can to make the most
of what you get handed to you.” @
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Canadian sunflower growers poised for ‘booming’
year as acreage and prices climb higher

Demand may also be getting a
‘nudge’ from pandemic birdseed market

They are one of Canada’s top feel-good crops
— fields of bright yellow sunflowers have been
delivering smiles for road-tripping
families for countless summers.

This year, the country’s
sunflower business may be
smiling, too.

Demand and prices for
the special crop are both
looking good while the
number of planted sunflow-
er hectares has grown to its
highest level in years.

“It's a time where the industry
is booming,” said Chuck Penner of
LeftField Commodity Research in Winnipeg.
“It's at the upper part of the cycle right now.”

Though popular across the country, the bulk
— roughly 90 per cent — of sunflowers are
grown in Manitoba. This summer, the province
is growing a lot more.

The amount of sunflowers planted in the
province this year has climbed to about 36,400
hectares from roughly 25,500 in 2019, accord-
ing to the Manitoba Crop Alliance.

Agriculture minister announces details of
$50M program to direct surplus food to those
in need

“It's a pretty big jump for us — probably the
biggest acreage increase we've seen in a long
time,” said Darcelle Graham, the alliance’s chief
operating officer.

Graham said numbers that high haven’t
been seen since 2015.

“So pretty exciting from a sunflower world,”
she said.

Though a popular flower across the country,
commercial demand for sunflowers is on the
rise. One expert says the total number of com-
mercial sunflower acres will probably be close
to 100,000 — or 40,500 hectares — believed
to be the highest number in years. (Samantha
Craggs/CBQ)

Canadian growers plant both oilseed and
confectionery sunflowers. For years, confec-
tionery sunflowers — typically roasted and
eaten as a snack — were the most popular.

But Graham said a lot of the growth recently
has been in oilseeds. Some of those seeds end
up being crushed for oil, but a high proportion
find their way into birdseed.

There are any number of market factors that
shape demand and price for sunflower seeds,
like any commodity. A leading factor this year is
a fairly tight supply of sunflowers in the United
States.

People buying hird food

But an apparent rise in the popularity of
birdwatching during the COVID-19 pandemic
may also be providing a little bit of a lift in the
market, too.

“l actually had a buyer say to me the other
day that through all of COVID, one thing people
are buying more of is bird food,” Graham said.

Ben Friesen, purchasing manager for sun-
flowers at Scoular Canada, which recently
expanded its bird food manufacturing facility in
Winkler, Man., said it’s been a good year.

Scoular’'s confection sunflower business is
important to the company, he said, but the bird

food business “really picked up the pace” and is
even stronger this year.

“With ... a lot of people being at home, working
from home, | think they have more time to be feed-
ing birds and watching them,” he said.

“l think it has probably increased the produc-

tion and the usage of the bird food.”

Tighter supplies in the U.S.

Across the country, LeftField’s Penner
said, the total number of sunflower acres
will probably be close to 100,000 — or
40,500 hectares — which he believes
will be the highest number in years.

He said sunflower seed prices have

also improved, with confection seed types

fetching 30 to 32 cents per pound and oil-

seed sunflower seeds getting closer to 22 to 25
cents per pound.

WWW.PWPPOST.COM

“Which is, historically, a strong price,” Penner
said.

He pointed to regular market dynamics for the
increased acreage and demand for Canadian
sunflowers, noting sunflower seed supplies in the
U.S. have been tighter.

“They had a smaller crop [the last two years],
so fairly tight supply,” Penner said. “So we'’ve been
exporting more sunflowers into the U.S. and that
was already happening pre-COVID.”

Pandemic-related factors may be providing a
“nudge” to prices as well, he said.

For those in the business, what counts is that
Canada’s sunflower sector might have a year that
looks as good as its crops this summer.

“They really look beautiful right now,” Friesen
said. @
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Bruce Court and Tracey Kloepfer-Court not only operate the
grain elevators and are parents but also find time to volunteer
with agriculture groups.

LAWYERS '

Court Farms has hecome
mayjor grain handler in Norfolk

From humble beginnings with three grain bins 14 years ago,
Court Farms has grown to become one of the largest grain
handlers in Norfolk County.

The path to the present operation with Bruce Court and
Tracey Kloepfer-Court operating the grain elevators was a long
one, with a few detours along the way.

Bruce’s parents Bill and Sally were from
the Ottawa area and moved to Norfolk
when his father got a job as a phD chemist
working at the Delhi Research Station in
the late 1970s. They always had a desire
to farm and purchased a farm on the 1st
Concession STR outside of Courtland in
1977.

Tracey, who was originally from a dairy
and cash farm in Burford, and Bruce met
when both attended the University of
Guelph to take the degree program ma-
joring in Agronomy. The couple married in
2011. Tracey was working in the crop pro-
tection industry until the fall of 2012 when
Court Farms reached the point it required
her presence full-time.

Bruce built the first bins in 2007.

“At the time, he was taking grain to
Cargill in Springford,” Tracey recounted.
“They approached Bruce to take grain on
behalf of them.”

Although there weren’t natural gas lines
running by the farm on the Bell Mill Side

Road, it was at the corner, so Bruce just
needed to pay to extend the lines.

“That is one of the good things about
being in Norfolk is there was gas on
almost every road because of tobacco
days,” Bruce said. “A lot of counties don’t
have that luxury.”

When the original one-year agreement
ran out it was a time of change in the grain
industry in Ontario.

“That’s when Cargill was getting out of
the grain business,” Tracey said. “Some
of the customers remained here and he
started getting new people.”

“The co-op in Courtland was closing
and Springford was closing,” Bruce said.
“We didn’t think we would get this big. |
thought we’d take grain for a few neigh-
bours.”

Expansion has taken place every year
since except for two. Court Farms now
has 14 bins and capacity of two million
bushels. Bruce started with one dump

—_

Maria Kinkel, Partner

39 Colborne Street North, Simcoe, Ontario




pit, and now has two. As a farmer, he knows if
the truck does not get back to the field quickly it
can hold up the combine. With this in mind, he
designed the facility so trucks can get in and out
as quick as possible. It takes only seven minutes
from the time the truck comes in to be weighed
to when it is weighed out empty after being un-
loaded.

The facility’s two tower dryers can handle
2,000 to 4,000 bushels per hour, dependent on

The elevators
and dryer of

Tracey helps at the elevators with unloading and
even moving trucks around the yard.

In the spring, Bruce and Tracey farm 2,500
acres of corn, soybeans, wheat and rye on rent-
ed and owned land. One interesting thing of note
is no-till has been used since 1988 when Bill first
heard about it at the research station. Preserving
the sandy soail, which is prone to blowing, was
one reason for this move.

“Another reason we started doing it was that
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user. With the majority, the farmer has a contract
with Court Farms to deliver so many bushels at
a certain price.

A third option, off-farm grain, is a growth
area for Court Farms. In this case, the farmers
have their own storage facility and deliver their
own crop to the end user, but their crop is sold
through Bruce.

Content with the present size of the elevator,
Court Farms is expanding their off-farm grain

Court Farms are
an impressive
structure on Bell
Mill Side Road.

the corn moisture level. With two dump pits, one
can be dedicated to soybeans and the other to
corn during the time when both commodities
are being harvested. Once the soybeans are off
and corn harvest is in full swing, both can handle
corn.

Although the facility is high-
ly automated, Bruce likes to
keep an eye on it while drying
takes place from the middle
of October when the first corn
comes in until it is all off. This
means checking it every few
hours around the clock.

Rye and wheat come off in
July and August. Before soy-
beans start in the fall, most of the wheat and rye
has been shipped out and the bins are empty.
Any that is left is moved to three smaller grain
bins on the adjacent property where the main
office is and where Bruce and Tracey live. Most
of the wheat is used for flour and the rye is
sold to Huron Commodities.

We didn’t think

big. | thought we’d
take grain for a
few neighbours.

| in school full-time then and he (Bill) worked full-
time so it saved a lot of time,” Bruce said.

And even their children are involved. Their
task is to sweep around the elevator and bins
when switching from one commodity to another.

The older ones also help
load and unload trucks.

Bruce also follows
we would get this the commodity markets
throughout  the  vyear.

As a supplier to IGPC,
they need to have corn
available year-round. This
means some of it is sold in
the fall and not stored, but
some is kept right through
to August.

Court Farms works with a few different ar-
rangements for farmers. With some, the farmer
delivers the corn; it is dried and stored until the
farmer picks the corn up for delivery to the end

business. To that end, they hired former agricul-
ture banker Scott MacKinnon to promote their
off-farm purchases and sales.

“We don’t have to have the facilities or man
hours handling the grain, it’s a paperwork exer-
cise,” Bruce said of off-farm sales.

As if this couple is not busy enough with the
elevators, farming and raising their combined
six children, they both are volunteers with farm
groups. Bruce is a delegate for Grain Farmers
of Ontario for Norfolk-Elgin and Tracey is the
secretary-treasurer for Norfolk Soil and Crop
Improvement Association.

In the past 14 years, hard work has paid off
with tremendous growth for Court Farms.

“It’s just worked out because a lot of the com-
mercial elevators are closing and a lot of private
guys are filling the holes, and not just in Norfolk,”
Bruce said.

If this pace will continue for the next 14 years,
is something only the future knows. @

Soybeans are shipped to the terminals in
Hamilton and can literally end up anywhere
in the world.

A lot of the corn goes to the IGPC etha-
nol plant in Aylmer. The remainder goes to
domestic manufacturers for agriculture feed
and sweetners and for export through the
terminals in Hamilton.

In 2017, Court Farms partnered with Loft-
house Custom Farming on Best Line in Elgin
County. Lofthouse owns the bins but Court
Farms buys and sells the grain moving in and
out of there. Another 700,000 bushels are
handled there.

Court Farms has three trucks of their own
and hire additional trucks to move grain in
the fall. Court Farms and their drivers’ truck
about half of the grain they bring in, out.
Some customers pick up the grain while
some farmers move their own back out.

There is one full-time employee, John,
to assist Bruce at the farm and elevators.
Another is added during busy times to truck
the grain and there is a part-time person in
the office to assist Tracey. Although admin-
istration is her big thing, during busy season

Looking for an energy
solution for your home,

farm or business?

Then Chris Cattrysse is your guy.

To him, your peace of mind is just as important as the
Propane, Fuels and Lubricants he sells. After all, Chris
lives and works in the area and wants to see your
businesses and homes run profitably and efficiently.

You can count on Chris Cattrysse and Dowler-Karn
for dependable, courteous, local service. We're a
family-run business and we've been fueling
Southwestern Ontario Communities Since 1943,

Let us know how we can help - we're in
your neighbourhood.
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NORFOLK COUNTY & AREA | ccattrysse@dowlerkarn.com
1-800-265-9325 or 226-378-8983

45 Spruce Street, Tillsonburg
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Meuse Brewing
Company bhlends
heritage, Norfolk pride

There is a consistency of theme and approach
flowing through the Meuse Brewing Company’s
branding and inspiration.

The river which lends its name to
the craft brewery begins in France,
charting a course through Bel-
gium, on to the Dutch town where
award-winning  brewer Mischa
Geven was born before emptying
into the North Sea adjacent to life
and business partner Estelle van
Kleef’s birthplace. Meuse Brewery
takes inspiration from the brew-
ing traditions of those regions,
however, the company logo also
incorporates Eastern Flowering
Dogwood leaves, bridging the gap
between heritage and home with
this county’s official flower.

There is really
no place like
Norfolk,” said
van Kileef.
“This is where
we want to be.

“There is really no place like
Norfolk,” said van Kleef. “This is
where we want to be.”

They are not newcomers, she
arriving 21 years ago at the age of
seven, Geven taking the ‘scenic
route’ through Belgium, Greece and
Cyprus before emigrating 16 years
ago. Beyond their birth country
the couple shares entrepreneurial
spirit engendered by parental ex-
ample, the van Kleefs as the sole
Canadian greenhouse producer of
potted bromeliad plants outside of
B.C., Geven’s family founding New
Limburg Brewery near Nixon. His

Providing Drilling & Pumping
Systems for Residential,
Farm, Commercial,
Industrial and Irrigation

Strathroy 519-245-9355

Ingersoll
Toll Free 1-844-290-3053
mcleodwaterwells.ca

positive experience as brewer for
several years and association with
van Kleef encouraged them to
seek their own unique path.

“As most young people do, we
wanted to spread our wings and
do our thing,” she explained.

Mischa’s parents gave their
blessing to the endeavour, sup-
portive both on their website and
through a contract brew agree-
ment helping defray infrastructure
costs during start-up. He and van
Kleef purchased and moved to a
25-acre Scotland-area property
near the end of 2018, subsequent-
ly acquiring what was Wholesome
Pickins’ offsite retail outlet along
Highway 24, with the intention of
using it as an associated summer-
time bottle shop/sampling space.

They began production in No-
vember 2019, initiating the process
for ‘Saison de la Meuse’ to be in-
cluded in the LCBO the following
month. That culminated in May
2020, and was followed by a ver-
sion infused with Norfolk Cherry
Company cherries which turned
out to be a ‘big hit.’

Coincidentally, an uninvited
global pandemic halted ‘non-es-
sential’ construction plans for
onsite production facilities in the
farm’s barn, and retail develop-
ment in the adjacent farm market.
Shifting gears, the couple re-
opened the farmers market under
the Meuse label, focussing for the
moment on locally-grown fruits
and vegetables, along with plants,
decorative items and preserves.

(519-245-WELL)
919-485-5252

Licensed with the Ministry of the Environment

it bodied, diry with herbal and|
330mL | 53 Al vol. | Beer B

“The silver lining for us is we've
gotten to learn the market side,”
said van Kleef.

Ultimately, the market will run
in supportive conjunction with the
brewery. Among other offerings
for example, cherries and cher-
ry-based products dovetailing with
their infused brew will be featured.

COVID has limited infrastruc-
tural, not product development.
Saison (French for season) de la

Meuse is brewed in the tradition
of a Belgian blond farmhouse
ale, originating from traditionally
lower-alcohol beverages for farm-
house workers created with local
ingredients, the process making
beer safer than the drinking the
water of the time.

“Over time the style has
evolved,” said van Kleef, from two
to three per cent alcohol by vol-
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Co-founder Estelle van Kleef proudly displays the Meuse Brewing Company’s inaugural offering,
Saison de la Meuse.

ume, to five to seven. French ‘saisons’ tend

to be sweeter, Belgian lighter and dryer. =), - |\ 4 - JE DAL Yosemite is a 6-7# small pumpkin from Rupp
“Which is the style we gravitate to.” ) e_’_\_IDJJ J - | J-'J-J _-" :}_’_\J g Seeds. The fruit are a deep rgd/orange color
Geven developed a third beer, ‘Extra and are taller than they are W|de: The extra-

Hooped Farmhouse Ale’ brewed with local long handle on Yosemite makes it an attractive
PP i 7 X addition for your farm market display and a

the cancellation of Eat & Drink Norfolk.

Beyond the Belgian-inspired line, he is
also enthusiastically exploring barrel-aged
lambic beers, relatable to characteristics
wine takes on when aged in varying barrels.
Geven won a Canadian Brewing Awards
silver medal for a Geueze-inspired beer,
based on the tradition of blending brews
barrel aged, typically for between one and
three years, fruited in some incarnations for
a particularly complex offering.

“When the top critics agree with what you
are doing, that’s reassuring you are going
in the right direction,” said van Kleef, proud
of three other national and five provincial
awards Mischa has been involved in.

“He’s one of the most modest people
you'll meet, so I'm bragging on his behalf,”
she smiled.

One might suggest access to quality beer
is a plus while attempting to build a new
business in the midst of a global pandemic.
However, despite its unwelcome presence,
neither van Kleef - who has an undergrad in
marketing and a masters degree in Interna-
tional Management - or Geven has seriously
second-guessed their decisions, or consid-
ered seeking alternative jobs.

“That always feels like plan B,” she said

FOOLU'SGOLD '\WHITE GOLD

of a career path longer, but for them, more Fort Knox is a dark orange 5-7 Fool’s Gold is a 10-14 pound White Gold will hold its color
comfortable. pound pie pumpkin. This high upright, tan pumpkin with a better in the fall than other
“Running your own business is rewarding yielding pumpkin from Rupp beautiful dark green handle. whites. Growers love this early,
in so many ways,” she added. “If you had to is known for its huge hgndle Rupp trial cooperators tell us round, 8 pounc.:I, Rupp, whlte
, , . ., and strong powdery mildew that, at their roadside stands, pumpkin and its contrasting
sum it up, I'd sum it up as the only option. tolerance. Fool's Gold is one of the first dark green handle.
Ultimately a ‘mom and pop’ operation to sell out.

where they do most of the work and main-
tain control, add their own home-grown or-
ganic barley to the mix, and take customers
along with them on a productive, enjoyable
journey is the goal. In short, elbow room, RAISING THE BAR
fresh air, a challenge and a dream.

“If we can make it through this one (year), °
we should be able to make it through a few Rupp

more,” van Kleef concluded with a laugh,

admitting 2020 has not been ideal. “But we . SEE WHAT GOOD YIELDS®
have the next 30 years to figure it out.” & Visit ruppseeds.com to request or download your copy

of our 2021 catalog including 34 new products. 800-700-1199 « ruppseeds.com
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Workforce training programs at Conestoga

Norfolk County has long been recognized as
Ontario’s Garden with its rich soil, favorable climate
conditions, diversity of crops and long-standing
family run farms that have provided food for our
tables. In recent years it has become clear that
there is an increasing need for more skilled equip-
ment operators to take these crops from planting
to harvest to table.

Conestoga College recognized this need
and are working with the federal and provincial
governments, through the Canadian Agriculture
Partnership, to launch and deliver a pilot program
at Brantford Airport. The new program will expand
training opportunities for those currently in the
farm sector and also better prepare those who
are interested in a career in agriculture to work on
farms in many key areas in need. “Conestoga’s
airport campus is considered a premier training
center, delivering the skills that will lead to many
meaningful and well-paying jobs” states Phil Mc-
Coleman, MP for Brantford-Brant. Students will
learn new skilled trades that are in high demand in
areas such as spraying and fertilizing operations,
custom tillage and harvesting operations.

This project is just one of several approved
government programs to fill the resurgence of
interest from young people, who currently live on
farms, to invest in an agricultural education. Until
now there has been a lack of post-secondary pro-
gramming to learn about working on farms. The
new course is shorter than other College course,
just 16 weeks. It covers basic theory, practical
training, electrical techniques, some auto tech
training as well and is results focused and doesn’t
necessarily follow the traditional route to a diploma
or degree. In winter, hangar courses will be held
in the main building and will include some welding

training. In April students will work full-time in the
field on different pieces of equipment.

The Ontario Federation of Agriculture said col-
leges have taken a step back and taken a hard
look at the bigger picture when it comes to a rec-
ognized need for skilled managers in agriculture.
Ontario is recognized as having a diverse agricul-
ture sector and this new program will help meet
the labour and training needs of the agri-food
sector while supporting those who have a sincere
passion for a career in agriculture. This is not only
key to our economy but it also ensures our food
supply chain continues to produce healthy and
nutritional food for all Ontario families.

To ensure the development of this new pro-
gram, the governments of both Canada and
Ontario have announced a commitment of more
than $180,000.00. The project is part of an overall
investment of more that $750,000.00 to help re-
cruit and train workers that are critical in keeping
the province’s essential food supply functioning
and food self-efficiency in Ontario.

Conestoga President John Tibbits said “As well
as addressing critical workforce needs in Ontar-
i0’s agriculture and food sector, the Agriculture
Equipment Operator training initiative will provide
opportunities for local residents to develop in-de-
mand skills, advance their careers and contribute
to the success and well-being of the community.
Jobs are becoming more technology-infused and
it's more than just driving the machines. Food
processing and agriculture is one of the largest
industries in Canada but it’s often overlooked
by young people coming out of high school. We
greatly appreciate the province’s investment in
this important initiative”. Hopes are high that the
new agriculture program will “grow dramatically”
in the future by showing farm children they can
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continue to work at home on evenings or week-
ends and farmers can send prospective employ-
ees for training locally. Once the program is off the
ground they hope to offer it as a 1 year Ontario
College Certificate program.

It has been recognized that access to skilled
labour is critical on farms and in processing
facilities. This pilot program will help farmers
meet their labour needs while also allowing more
Canadians to obtain meaningful and challenging
employment in the agricultural field. Many children
of our already established farmers have shown an
interest in continuing the family operations. The
Honourable Marie-Claude Bibeau, Ont. Minister
of Agriculture and Agri-Food, states “A skilled
agricultural workforce will unlock the tremendous
potential of our agri-food industry and help our
farmers and food processors to continue to drive
our economy, create jobs and feed Canada and
the world”.

The development of this pilot program was
initiated by the County of Brant’s economic devel-
opment department in conjunction with Cones-
toga College, the South Central Ontario Region
Economic  Development Corporation,  Libro
Credit Union and the Workplace Planning Board
of Grand Erie. Russell Press, Brant’s director of
economic development and tourism stated in a
recent interview “We are very pleased that this
new program will be delivered in the County of
Brant...It has long been identified with rural living,
agricultural output and the value of farming. “

If you are interested in this new program or know
someone who might be you can visit the School
of Trades & Apprenticeship (trades@conestoga.
on.ca) for more information and how to apply for
next year’s intake to be held in January 2022.
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THE YIELD
YOU WANT. /THE CHOICE
YOU NEED.
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SOYBEANS

PROVEN PERFORMANCE.
NOW WITH THE ADDITION OF
GLUFOSINATE TOLERANCE.

Talk to your dealer or visit
Traits.bayer.ca to learn more.
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Bayer is a member of Excell hrough Stewardship® (ETS). Bayer products are com ialized in accordance with' ETS Product Launch Stewardship
Guidance, and in compliance with Bayer’s Policy for Commercialization of Biotechnology-Derived Plant Products in Commodity Crops. These products have been
approved for import into key export markets with functioning regulatory systems. Any crop or material produced from these products can only be exported to,
or used, processed or sold in countries where all necessary regulatory approvals have been granted. It is a violation of national and international law to move
material containing biotech traits across boundaries into nations where import is not permitted. Growers should talk to their grain handler or product purchaser
to confirm their buying position for these products. Excellence Through Stewardship®is a registered trademark of Excellence Through Stewardship.

ALWAYS READ AND FOLLOW PESTICIDE LABEL DIRECTIONS. Products with XtendFlex® Technology contain genes that confer tolerance to glyphosate,
glufosinate and dicamba. Glyphosate will kill crops that are not tolerant to glyphosate. Dicamba will kill crops that are not tolerant to dicamba. Glufesinate
will kill crops that are not tolerant to glufosinate. Contact your seed brand dealer or refer to the Bayer Technology Use Guide for recommended weed control
programs. Bayer, Bayer Cross, Roundup Ready®, Roundup Ready 2 Xtend®, Roundup Ready 2 Yield® and XtendFlex® are trademarks of Bayer Group. Used under
license. LibertyLink®and the Water Droplet Design® are trademarks of BASF Corporation. Used under license. ©2021 Bayer Group. All rights reserved.
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We DESIGN, ENGINEER & INSTALL
BUILDINGS 70 Suit Your Needs!

FRE-ENGINEERED BUILDING SOLUTIONS In<

| = 5 Ty . tRE L b

LN

A
flrm i g Mwmil

ML INGT ‘ NTHINSIR)

o N ,
National & CALHOUN

Pre-Engineered Steel Buildings Fabric Buildings

Fabric building replacement covers

JAMES DEVRIES | mobile: 909.691.2803 | email: JAMES@NBGI.COM

NATI ONALOGBUILDINGGHRUOUUP.COM
o facebook.com/National.Buildings/ @nationalbuildinggroupl 0 @nationalbuildi2




